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KO JUST OCCASION FOR ALARM 


SEPARATION NOT THOUGHT OF. 


Central Traction Rating Idea Not Fore- 
runner of General Move Against 
Non-Union Companies. 


In spite of al] that hag been explicit- 
ly said to the contrary by managing 
underwriters of prominence and repute, 
some company officials persist in hold- 
ing the Central Traction Rating Com- 
mission idea to be simply the fore- 
runner of a well defined plan on the 
part of the Union offices to eventually 
force separation throughout the East. 
The non-Union men who are still ‘“see- 
ing things” aver that once traction 
risks be placed in a special class, and 
particular means adopted for handling 
it, like action will be taken with re 
gard to sprinklered business, and so on 
ad infinitum, with rigidly enforced 
separation as the logical outcome. 

Nothing could be farther from the 
truth. The sound reasons already pub- 
licly stated by President Snow and 
Vice-President Correa of the Home, 
Vice-President Bissell of the Hartford 
and others, for handling traction lines 
through a central commission should 
readily convince all but the most skep- 
tical as to the wisdom of such a course. 

That there is no purpose not clearly 
defined in the rating plan, The Eastern 
Underwriter is authorized by E. G. 
Richards, United States manager of the 
North British and Mercantile. and other 
company executives of equal standing, 
to emphatically declare. 

Surely such assurance should suffice 
to set at rest all talk of ulterior motives 
on the part of Union company managers 
and make clear to the doubting 
Thomases the utter groundlessness of 
their present fears. 





SEPARATE RATING BUREAU. 


West Virginia Local Agents in Annual 
Convention Favor Such Course for 
Their State. 


Clarksburgh, W. Va.. June 8.—At a 
largely attended meeting of the West 
Virginia Local Fire Insurance Agents 
held here to-day, the work of the Na- 
' tional Association and the needs of 
West Virginia were considered at 
length resulting in the adoption of plans 
for enlarging the usefulness of the State 
Association of Local Agents. The com- 
petition of non-resident brokers and the 
' need of better methods of handling the 
situation were discussed. The evil of 
drumming agents were considered and 
_Dlans formed for collecting facets and 

having these agencies taken up. The 
Companies were requested to consider 
the advisability of a separate rating 
Diureau for West Virginia. M. G. Keim, 
| of Elkins, was elected president and J. 
_N. Hendrix of Wheeling reelected secre- 
‘tary and treasurer of the State Asso- 
'ciation for the new year. 
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MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL. $3,000,000. 


Assets, January ist, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves 


$24,856,499 
14,973,677 
800,000 
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doing a fire insurance business 


North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Insurance Co. 


Secure our 
Special Centennial Policy 








i 


All other Liabilities 


Insurance in Force - 


Home Office 





PITTSBURGH LIFE 


and Trust Company 
W. C. BALDWIN, President 


Agency Contracts Made Direct With Solicitors 


Reserve on Outstanding Policies - 


Assets in excess of all legal requirements, $1,729,981.65 


- - $23,549,229.15 


$21,401,598.00 
417,649.50 


- $80,000,000.00 


Pittsburgh, Pa. 








$3.00 a Year: 15c. per Copy. 


LEGISLATION IN 1909. 


APPARENT DESIRE TO CONTROL. 


Review of Measures Introduced in Vari- 
ous States Since January 1 Shows 
Paternalistic Tendencies. 

About 1,250 bills effecting the busi- 
ness of life insurance were introduced 
in the State Legislatures of this country 
since January 1 of the present year, 
according to a report submitted to the 
Association of Life Insurance Presi- 
dents by Robert Lynn Cox, its general 
counsel and manager,on the 3d inst.,Mr. 
Cox stated that a review of the winter's 
activities among the Legislatures shows 
no abatement in the desire of State 
Governments to control the manage 
ment and regulate the business of life 

insurance. 

The report, which is entitled “Life In- 
surance and Legislation in 1909,” is as 
follows: 

The legislatures of forty-three states 
and territories of the United States and 
the parliament of the Dominion of 
Canada have been in session this year 
Six states, having held their regular 
biennial sessions last year, will have no 
legislative sessions. A complete and 
final review of the legislation of 1909 
affecting the business of life insurance 
in the United States and Canada can- 
not be given at this time because the 
legislatures of four states are still in 
session. It is probable, however, that 
since these sessions are fast drawing 
to a close very little additional legisla- 
tion is likely to follow. 

It will not take a very careful study 
of the situation to convince any one 
that the desire of state governments to 
control the management and regulate 
the business of life insurance has not 
abated. In fact, it would seem that this 
tendency applies to life insurance more 
than to other lines of corporate activity. 

It is not our purpose in this report to 
pass upon the merits of the question as 
to whether or not states should attempt 
to regulate and-control the business in 
detail but rather to point out the prob- 
lems presented by the introduction of a 
yast emount of regulative propositions. 

The number of bills introduced in the 
various legislatures from January 1 of 
this year to date is approximately twelve 
hundred and fifty, distributed through- 
out the various states and territories in 
numbers ranging from one hundred and 
fifty-one in California to two in Hawall. 
Other states which contributed largely 
were Minnesota with eighty-seven, Wis- 
consin, which is still in session, eighty- 
seven thus far, Missouri seventy, 
Nebraska sixty, New York and South 
Carolina forty-four each. These several 
bills covered almost every possible sub- 
ject of importance or of interest to 
life insurance, among which we enum- 
erate the following: 

Subjects Covered. 

The regulation of methods and impos- 
ing conditions under which licenses to 
do business may be obtained by compa- 
nies and their agents. 

Requiring the filing of elaborate and 
detailed annual reports and giving to 
commissioners powers to obtain such 
further and additional reports as they 
may desire 

Policy valuations 

Compulsory investment of policy re 
serves. 

Taxation of premiums and reserves 

Regulating the salaries of officials 

Regulating the service of process. 

Providing against lobbying and estab- 
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Prohibition against removal of causes 
from State to Federal courts. 

Regulating tue assignment of policies, 

Establishing savings bank insurance. 

Requiring foreign companies to main- 
tain an office in the State for the tran- 
saction of business. 

Bills covering the foregoing subjects 
have been introduced with more or less 
frequency throughout the country but 
the desire for detailed regulation goes 
still further in some localities as may 
be evidenced by reference to a few of 
the subjects dealt with in isolated in- 
stances. 

Prohibiting a mutual company from 
paying or using its money or property 
for or in aid of any political purpose 
whatever. 

A bill directing that all disbursements 
of one hundred dollars or more shall 
be evidenced by a voucher, correctly de- 
scribing the consideration for payment, 
with services and disbursements to be 
stated separately, and the latter to be 
itemized. If for legislative service or 
appearance before the Department, the 
voucher shall describe the nature of the 
matter and the interest of the company 
therein, 

Providing for the recovery of attor- 
neys’ fees in litigations against com- 
panies if tne recovery exceeds the 
amount offered in settlement by de- 
fendant, and in another State requiring 
companies to pay 10 per cent. of at- 
torneys’ fees in all actions where re- 
covery is had. 

Limiting the total amount of compen- 
sation to be paid by any company to 
an agent. 

Providing that an insurance policy 
shall be in force from the date of the 
application unless express notice to the 
contrary is given. 

Making a company liable for 
fraudulent acts of its agents. 

Requiring the payment of all claims 
witain thirty days after adjustment. 

Prohibiting companies from setting 
up suicide as a defense unless the act 
is committed within one year from th- 
date of the pelicy. 

Not of Benefit to Policyholders. 

While the vast majority of these 
mea*ures were doubtless introduced in 
good faith and many of them would 
simply write into the statute law of the 
several States practices now prevailing 
among the leading life insurance com- 
panies, many others showed complete 
ignorance of the details of the busi- 
ness and would impose wholly imprac- 
ticable if not impossible regulations 
upon it. A great majority of them can 
be dismissed with the statement that 
they were not calculated to benefit the 
business of life insurance or the great 
body of policynolders interested in it." 
As to such legislation the association 
has assumed the duty of pointing out 
by argument and illustration the vari- 
ous reasons why a bill should not be 
passed and how policyholders’ interests 
would be adversely affected thereby. 

On the other hand a considerable 
number of the bills proposed were in 
line with the policy of prohibiting by 
statute evil and unwise practices on 
the part of life insurance companies 
and in all suca cases we have rendered 
such assistance as we could in their 
advancement. 

Of one thing we may be perfectly 
certain by examining the bills proposed 
in the several legislatures of 1909, the 
desire for state regulation of the life 
insurance business even to its smallest 
detail is not on the wane. The number 
of bills introduced this year exceeded 
that of any preceding year, whil2 at 
tne same time there was an increase 
in their average length and the number 
of subjects which they embraced. With 
this experience before us at a tim>2 
when there has been no special inflam- 
mation of the public mind upon the sub- 
ject of life insurance, it would seem 
reasonable to expect that there is un- 
likely to be any diminution of life in- 
surance legislation until all of the 


the 


standard of the present day and age, 
or until Federal supervision is brought 
about. 

The organization of a larg2 number 
of new life insurance companies in the 
South and West, aas brought with it the 
necessity for regulation in greater de 
tail of domestic companies in states 
where they had not existed therefore, 
and history shows that the regulation 
of domestic companies is immediately 
followed by the imposition of added 
conditions upon the business of foreign 
companies. 

While in some instances there have 
been conflicts and controversies befor2 
legislative committees between domes- 
tic and foreign company representatives, 
in the main individual company inter- 
ests have been subordinated to the in- 
interests of policyholders in general, 
and there was perfect accord as to what 
should or should not be enacted. We 
deem this a proper time and place and 
we take this opportunity to acknowl- 
edge the hearty cooperation of many 
companies not members of this associa- 
tion, in opposing measures which were 
not aimed at domestic companies par- 
ticularly, but which sought to embar- 
rass foreign companies especially and 
would have been detrimental to the 
business in general. 

Mania for Regulating Insurance. 

In attempting a review of proposed 
legislation for the year, we are impress- 
ed first with tae number of states 
which have more or less completely 
codified or recast their insurance laws 
including in several instances the estab- 
lishment of separate and independent 
insurance departments. These states 
were New Mexico, Oklahoma, Oregon, 
South Dakota, Utah and Washington. 
In tae States of Pennsylvania and 
South Carolina, the District of Colum- 
bia and Dominion of Camada, a recodi- 
fication of insurance laws was proposed, 
but failed of enactment. It has been 
no easy matter to examine these pro- 
posed insurance codes with a view to 
submitting fair and just criticisms of 
their numerous provisions. Nearly al! 
of the codes in question provided for 
the complete regulation of the business. 
In the Dominion of Canada the bill con- 
sisted of about ninety-five typewritten 
pages, containing many provisions en- 
tirely new to governmental regulation 
of the business. 

The rapidity with which the associa 
tion was required to do the work of re 
viewing proposed legislation is shown 
by the fact that the mails of one da) 
contained upwards of fifty different 
bills, and the average has been over ten 
bills a day since the legislative sessions 
began. As the average length of the 
bills was fifteen hundred words, the av- 
erage daily review and analysis cover- 
ed fifteen thousand words. 

Since this work was intended merely 
as a preliminary step to correspondence 
containing our opinions and criticisms, 
the preparation of briefs and collection 
of statistics, followed in many instances 
by personal appearances before legisla- 
tive committees for the purpose of mak- 
ing arguments, the total burden of work 
involved will be appreciated without 
difficulty. 

Increase in Taxation. 

Next in importance to the many in- 
surance codes proposed for enactment. 
were the bills proposing an increase of 
the burden of taxation. This question 
is of growing importance because of 
large losses in state and local revenues 
from local option or state-wide prohibi- 
tion. It would seem that in the future 
the liquor tariffs will largely cease to 
contribute financial support to state 
governments. At the same time the 
cost of state government seems to be 
steadily increasing. In seven states, 
therefore, it has been proposed this 
year to increase the tax burdens of 
policyholders largely because it seemed 
to be an easy and effective way to raise 
revenue with little protest from those 
wno pay the tax. It is pleasing to ncte 
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best advertised, the most talked about by the public and the 
quickest and easiest selling proposition in life insurance to-day. 
It sells to the man who has «all the insurance he wants’’ 
and to the man who ‘never believed in life insurance.”’ 
Active aggressive agents can make more money with less effort 
selling this NEW policy than any other policy of any other company. 
We have opening for a few more high grade men to whom 
we will give a renewal contract and render substantial assistance. 
Why not sell what is wanted. The «just as good” requires a 
deal of talk and then don’t satisfy. 
Come in and see us and we will put you in line to sell the 
genuine MONTHLY INCOME POLICY. 


JAMES PERRY AGENCY 


EVENING POST BUILDING, NEW YORK CITY 








1894 1909 


The State Life Insurance Gompany 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———-Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 
of Indiana 


Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Surplus 
1906 —$1, 226,696 $74,309 
1907 ——$1,001 ,409 $27,775 
1908 —-$1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Liberal Commissions Renewals on New Plan Contracts Direct With Company 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








NATIONAL LIFE INSURANCE CO. 


MONTPELIER, VERMONT 


ESTABLISHED IN 1850 OPERATING IN 36 STATES 


JOSEPH A. DEBOER, Prest. OSMAN D. CLARK, Secretary 
FRED A. HOWLAND, Vice-Prest. H. M. CUTLER, Treasurer 
JAMES B. ESTEE, 2d Vice-Prest. A. B. BISBEE, Med. Director 


Cc. E. MOULTON, Actuary 


This Company held January 1, 1909, and gained during the past decade: 


ASSETS,...............$ 44,026,069.73....... ....Gain, 173% 
Riis <e0-aye $ 5,279,925.70............... Gain, 174% 
INSURANCE,.......... $155,755,039.00...............Gain, 93% 


Absolute Security and Economy of Management 














THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST STRONGEST 
IN IN TH 
AMERICA worRLpnbD 





Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

The only company which has in- 
creased its dividend scale four years in 
succession—1906, 1907, 1908, 1909. 





For terms to producing agents address : 
. GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, New York, N. Y. 
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A GOOD COMBINATION. 





Edward Gellert Joins John C. Welch to 
Represent the Connecticut 
Mutual Life. 





Welch & Gellert is the name of a 
ew firm at Poughkeepsie, N. Y., which 
ma June 1 was appointed representa- 
ive of the Connecticut Mutual Life 
or the Central Hudsoa River District, 
omprising Northern Westchester, 
Rockland, Putnam, Eastern Orange, 
sutchess, Ulster and Greene counties. 

Joan C. Welch has for several years 

successfully represented the Connecti- 
‘ut Mutual at Poughkeepsie, reporting 
‘through A. A. Dayton, General Agent 
t Albany covering Pastern and North- 
rn New. York State, and his advance- 
nents to a larger field of operation is a 
recognition of the service he has ren- 
ered. 

Associated with Mr. Welch is Edward 
Gellert formerly connected with the 
Northwestern Mutual Life. 

The combination is a good one and 
should result in a largely increased 
business for the Connecticut Mutual in 
the territory covered. 





TAXATION IN NEW JERSEY. 





Amounts Paid to State for Year 1909 
by Home Life Companies—How 
Tax is Levied. 





The New Jersey life insurance com- 
panies have received official advices as 
to the taxes payable to their home state 
for the present year. The total amount 
due from the four companies is $439,- 
269.39, all but $6,960.83 of which is pay- 
able by the Mutual Benefit and the 
Pridential. 

Under the New Jersey law each 
domestic life insurance company is re- 
quired to pay to the State an annual 
license fee or franchise tax of one per 
cent. upon the amount of its surplus 
on the thirty-first day of December next 
preceding, and in addition thereto, a 
further tax of thirty-five one-hundredths 
of one per centum upon the total gross 
insurance premiums collected by such 
companies during the year ending De- 
cember thirty-first next preceeding. In 
reduction of this total tax the compa- 
nies are allowed a credit in rebate, in 
proportion to the amount payable by 
each, of the taxes, or charges in lieu of 
taxes, collected by the State from life 
insurance companies of other States 
under the reciprocal or retaliatory pro- 
visions of the insurance law. 

The details of the return as made 
by the Insurance Department to the 
State Board of Assessors, and certified 
to the companies, is as follows: 

Surplus Tax There- 





Dec. 31°08 on at 1% 
Colonial, Jersey City.... $265,562 $2,656 
Mut. Benefit, Newark.... 7,111,419 71.114 
North American, Newark 294.759 2.948 
Prudential, Newark .... 23,242,753 232,427 
Total see +ee++- $30,914,494 $309,145 
Gross 

Premiums Tax 
Collected Thereon 
in ’08 at 35-100°% 
CORMIER Jak acct nesine cove $729,523 $2,588 
Mutual Benefit ........ 17,344,898 60,707 
North American ....... 173,221 606 
Prudential .............. 52,042,106 182,148 
Total ...............--$70,209,747 $246,049 
Balance 

Total Tax 
Tax Rebate Payable 
Colonial ............$5,244 $1,095 $4,149 
Mutual Benefit .. 131,821 27,524 104.297 
North American. 8,504 742 2,812 
Prudential ....... 414,575 86,563 328,012 
Teel - a's ée scans $555,194 $115,924 $439,270 





Strongly Approved. 


Financial condition and _ business 
methods of Massachusetts Mutual Life 
are in commendable shape. 

The report just made public of an 
examination conducted by the Massza- 
chusetts insurance department of the 
condition of the Massachusetts Mutual 
Life of Springfield as of October 31, 
1508, constitutes a strong endorsement 


of this well-managed institution, says 
The Standard. 

The report shows admitted assets of 
$50,183,748 and a net surplus of $3,452,- 
135. In the course of its comment on 
the high quality of the assets of the 
company, the report says: 

uring the year 1908 the company 
completed its new home office building 
at the southwest corner of State and 
Main streets at a cost to October 31 ot 
$1,016,853. It is a beautiful eight-story 
building substantially constructed, and 
well adapted to the needs of the com- 
pany. It occupies a desirable location 
on the principal street and your examin- 
ers believe it will when fully occupied 
yield a fair return on the investment. 

In conclusion the examiners say: 

We have included ia this examination 
not only the financial condition of the 
company on October 31, last, but have 
also investigated its method of trans- 
acting business; the general policy of 
its administration and its dealings with 
its policyholders and their beneficiaries, 
all of which were found to be satisfac- 
tory. 








TOPICS FOR DISCUSSION. 





Program Arranged For Annual Meeting 
of Northwestern Mutual 
Life Agents. 





A large gathering is expected at the 
annual meeting of the Agents’ Associa- 
tion of the Northwestern Mutual Life 
to be held in Milwaukee, July 20-21. 
The program arranged for the occasion 
is given herewith: 

Tuesday morning, July 20, 10 o’clock— 
Address of welcome, George C. Mark- 
ham, president. 

Election of new members. 

Election of officers of association.- 

Presentation of prizes by H. F. Nor- 
ris, superintendent of agencies. 

Afternoon, 2 o’clock—Paper, “First 
Impressions,” Dr. Charles B. Piper. 

“Experimental Solicitations,” Percy 
H. Evans, Prospect; Charles Sachs, 
Robert R. Reid, R. H. Hobart, solicit- 
ors. 

Paper, “The Present Status of th> 
Blood Pressure Test in Risk Selection,” 
Dr. G. A. Harlow. 

Tuesday evening—Gridiron dianer, J. 
F. Oates, Chicago, master of cere- 
monies. 

Wednesday morning, July 21—Ad- 
dress, Herbert N. Laflin, legal depart- 
ment. 

Five-minute talks—Dan D. Donovan, 
Boston, “300 Seconds of ‘Dont’s,’ Es- 
pecially to New Agents;” Alfred T. 
Schauffler, Kansas City, “Converting 
the Wife or Mother to Insurance;” 
Henry T. Phillips, Syracuse, “Essen- 
tials to Success in Life Insurance;” T. 
L. Fansler, Chicago, “The Kind of In- 
surance to Recommend;” Charles P. 
Lincoln, Bl Reno, Okla., “The Dignity 
of the Occupation;” H. N. Cockerline, 
Albany, Ore., “Securing the Applicant’s 
Confidence.” 

Address, by a prominent speaker to 
be announced later. 

Afternoon, 2 o’clock—Paper, “Possi- 
bilities of Our Policy Contract,” Ru- 
dolph Recht and Preble Tucker, of New 
York. 

Address by Justice D. J. Brewer. 

Address by H. F. Norris, superin- 
tendent of agencies. 

Evening—Concert at Deutscher Club, 
by Deutscher Club Orchestra. 





Waives Extra Charge. 





The Union Central Life announces 
that the extra rate charged on female 
risks on old policies will be waived 
hereafter. Liens against policies in 
force will not be cancelled, the conces- 
sion applying to all premiums paid dur- 
ing this and future years. 





There is considerable agitation at 
Nashville, Tenn., looking toward the 
organization of a life underwriters as- 
sociation. Several meetings have been 





HOME LIFE IN PITTSBURG. 





C. C. Gray Appointed General Agent 
For Several Counties in Western 
Pennsylvania. 


The Home Life Insurance Company of 
New York has appointed C. C. Gray of 
Pittsburg as its General Agent for West- 
ern Pennsylvania with headquarters in 
the indtistrial metropolis, the appoint- 
ment taking effect June 1. 

Mr. Gray is an aggressive young man 
who has had a wide experience in busi- 
ness affairs. He has been engaged in 
life insurance work for about a year and 
a half, being identified with the Pitts- 


burg Agency of the Mutual Benefit Life, 


and believes it is a business affording 
great opportunities for salesmen. 





ASK RULING ON BROKERAGE. 





Inquiry To Be Made As To Right of 
General Agents In Commuting 
Renewals. 





The New York insurance department 
will be asked to rule on the metiods 
of general life insurance agents who pay 
brokerage for business in excess of the 
first year’s commission prescribed in 
section 97 of the New York insurance 
law, it is said. 

It is the practice of several general 
agents to commute their renewal prem 
iums and to pay anywhere from 65 to 
85 per cent. flat for new business. 

There does not seem to be any ruling 
of the insurance department on this sub- 
ject and the agent’s right is in question. 
The impression prevails that under the 
recent decision of the court of appeals 
in the case of Boswell against the Se- 
curity Mutual Life, the insurance de- 
partment cannot interfere in the pay- 
ments of commissions by general agents 
so long as the maximum amount pro- 
vided for by the law for expense of new 
business is not exceeded by the com- 
panies. 

Schedule Q, which is the form of 
blank wpon waich the life insurance 
companies are required to report their 
expenses of business getting to the in- 
surance department, contains a query 
as to extra sums spent by the company 
or in its behalf by any person and it is 
thought that in case the department de- 
cides not to interfere with the general 
agents in the payment of excess com- 
missions, it will require excess over the 
first year’s commission to be set down 
in the schedule—New York Com- 
mercial. 





NEW ACTUARIAL SOCIETY. 





First Annual Meeting to be Held June 
15—Desire E. E. Hardcastle 
For President. 





The first annua} meeting of the 
American Institute of Actuaries wi'l be 
held Tuesday, June 15, at 2 o’c'ock 
p. m. at the Auditorium Hotel, Chicago. 
The organization will then be completed 
by the enrollment of the new members 
reported upon favorably by the com- 
mittee on Charter Membership, and by 
the election of the president. 

At this meeting the by-laws will also 
be reported for adoption. 

Some articles of interest have been 
prepared and will be read by the au- 
thors. 

The Committee on Charter Member- 
ship will hold a final meeting upon June 
10th to act wpon all applications for 
membership presented. 

The office of president has been offer- 
ed to E. E. Hardcastle. actuary of the 
Union Central Life of Cincinnati. 





Conquering Under Difficulties. 





In history we have read of remarkable 
feats accomplished by brave men, and 
have read of men who conquered ap- 
parently unsurmountable obstacles and 
rose superior to them; but we little 


held at which the matter was discussed. imagined that right in the ranks of the 
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Mutual Benefit agency force there is a 
man who is by ais life to-day proving 
that success depends upon the man, 
that the most severe difficulties can be 
overcome, and that an iron will is really 
capable of turning apparent defeat into 
victory. 

This gentleman’s name appears on 
the Special Honor List for men who 
have ranked among the cumpany’s one 
hundred leaders for five successive 
years, publisaed on page 27. A short 
time ago we asked each of these m=2n 
for a copy of his photograph. Here is 
the answer received from the man 
whose work should and must inspir2 
every Mutual Benefit man to. fresh en- 
deavors. 

“I have no photo of myself for taese 
reasons: Iam over sixty, and the last 
twenty-five years I have gone down in 
height from five feet seven inches to 
four feet elevea inches and when I stand 
up I resemble the figure eight. 

“My hearing is very muca impaired 
and for nearly four years now with the 
aid of the most powerful magnifying 
glasses I am unable to read a line or 
see a figure. In spite of these great 
physical disadvantages, I have for five 
years been on your honor list.” 

Inconceivable as the above facts are 
to a man in prime physical condition, 
they are nevertiaeless true. In the face 
of such testimony is any man justified 
in complaining of the conditions under 
which he works?—The Pelican. 


Indicted for Rebating. 








A. Bernard Grover, a life insurance 
solicitor of Rochester, N. Y., has been 
indicted by the Grand Jury for alleged 
rebating. 

Early in May complaint was filed with 
the Anti-rebate Committee of the Life 
Underwriters Association of Rochester, 
N. Y., that Mr. Grover had given a re- 
bate to John C. McCurdy, a prominent 
dry goods merchant, on a policy ap- 
plied for through Grover to the Pean 
Mutual. (Grover does not represent 
this company.) The committee investi- 
gated the facts and on advice of its 
attorney, laid them before District At- 
torney Widener who caused the charge 
to be investigated by the Grand Jury, 
which handed up to Supreme Court Jus- 
tice Sawyer an indictment. The indict- 
ment alleges’ that Grover, on October 
13th, 1908, allowed John C. McCurdy a 
rebate of $428.85 as an inducement to 
insure, and thus violated section 577b 
of the Penal Laws of the Stat2 of New 
York. 


Dr. Fricke at the Helm. 





The Great Northern Life Insurance 
Co., recently formed at Wausau, Wis., 
has selected William A. Fricke, former 
insurance commissioner as _ vice-presi- 
dent and general manager. Other offi- 
cers include: Neal Brown, president 
and general counsel; C. C. Yawkey, 
W. H. Mylrea, vice-presidents; B. F. 
Wilson. secretary; C. S. Gilbert, treas- 
urer; H. G. Flieta, assistant treasurer. 





Its Greatest Month. 

In point of production, the month of 
Mav was the greatest for the South At- 
lantic Life ia its history. Ten per cent. 
of the men under contract wrote over 
$20,000 each. 

During the first five months of 1909 
the following gains were made over the 
correspondiag period of 1908: Paid for 
business 23 per cent.; first year’s prem- 
jums, 30 per cent.; renewal premiums 
33 per cent. 





Substantiates Former Rulings. 





The federal court at Greenville. 
Tenn., has ruled thet life insurance poli- 
cies naming the estate of the insured 
as beneficiary are not exempt and must 
be surrendered to the trustee in bank- 
ruptcy as are other assets. Only poli- 
cies naming the wife and children as 
ed are exempt under this rul- 
ng. 
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Level-headed business men realize 
the value of life insurance—when its 
merits are placed before them in a 
proper maaner, but it is up to the sales- 
man to reach the most vulnerable point. 
This is what makes some men more 
successful than others. 

Out in the West there is a man who 
for years has ranked as one of the 
world’s greatest personal producers. 
Few men write business as easily as he, 
once he states his case to the prespec- 
tive applicants, but it is doubtful 
whether there are many men who de- 
vote as much tite and effort to the se- 
curing of advance information as to age, 
family records, habits, financial and 
business affairs, reasons for needing life 
insurance protection, etc. In other 
words he picks ow. dis prospects and 
then fills himself as full of their lives as 
possible before discussing insurance. 
Most of this information is secured by 
men employed for the purpose. Gage 
E. Tarbell often stated that the man 
who was able to tell the prospect most 
about himself and family occupied the 
best point of vantage. 

* * * * 

It is a great advantage in trying to 
sell any article to be able to present 
unquestioned commendation of it by 
successful business men. In a recent 
issue, the Saturday Evening Post con- 
tained an article showing the opinion in 
which various men held life insurance. 
The following by F. S. Peabody should 


ACTUATED BY BEST MOTIVES. 





Commissioner McMaster of South Caro- 
lina Explains His Attitude on Mat- 
ter of Investments. 





We are in receipt of a letter from-Hor. 
Fi‘z Hugh McMaster, Insurance Com- 
missioner for South Carolina in which he 
defines his motives in addressing life 
insurance companies relative to making 
investments and loans in his State. 
He says.-in part: 

“A friend has called my attention to 
your editorial, in a recent issue, rela- 
tive to my seeking to secure insurance 
investments in South Carolina. * * * 

‘TIT am no politician but a business 
man, and believe that it was as such 
that I was elected Insurance Commis- 
sioner. I believe it is an office in which 
great good can be done, and this it is 
my ambition to accomplish. I will not at- 
tempt to give arguments to justify tae 
statements which follow, but will leave 
you or your readers to judge of their 
correct foundations. I believe them to 
be almost axiomatic. I quote from a 
letter which I have written to all of 
the insurance companies doing business 
in South Carolina: 

I believe it to be within the province of 


the Insurance Department of a state, not 
only to seek to prevent imposition on the 
people of the state by unreliable and un- 
sife concerns, but also to secure to the 


people of the state the greatest benefit from 
the companies licensed to do business in the 
state. 

T recognize the fact that insurance com- 
panies are organized primarily for insurance 
purposes, i. e., to indemnify the insured or 
the heneficiary against loss or damage. 

Necessarily, therefore, investments of in- 
surance funds must be most carefully safe 
guarded and every precaution taken that is 
necessary to preserve them against the day 
when they will he needed. 


It does not necessarily follow that insur 
anee funds should be invested within the 
territory from which they are gathered, but 


the equities of the case, especially with mn- 


POINTERS FOR SOLICITORS. 


be memorized by solicitors desiring 
success: 

“Very few men are so isolated that 
they have no one dependent or partly 
dependent upon them, and in this sense 
of the term, a man’s own fortune, even 
when he is in his prime of life and at 
the pinnacle of his productive capacity, 
is a trust fund. 

“Pehaps all business men will not 
agree with the suggestion, but I cannot 
refrain from saying that, in my opinion, 
every business man should carry enough 
life insurance to cancel his personal 
debts and obligations—and the harder 
the times, the more life insurance he 
should take on. Again, I am strongly 
in favor of what may be called partner- 
ship or corporation life insurance. Let 
us suppose that any one of the head of- 
ficers of a corporation is about equally 
valuable to its success, and that each 
is worth in earning capacity to the en- 
terprise $100,000. It is the part of pru- 
dence and business foresight, it seems 
to me, for each of those men to take 
out a life insurance policy in the 
amount of $100,000 payable to the cor- 
poration, so that, if he should be re- 
moved by death, the direct loss to the 
company will be covered by the insur- 
ance which may be realized upon im- 
mediately at his death. Many a firm, 
many a corporation has been sadly crip- 
pled by the sudden death of an import- 
ant member of its organization who has 
neglected this precaution.” 





tual companies. and general public policy, 
demand that this be done in so far as it 
may be safely and economically done. 

I believe it to be the duty of an insurance 
supervising official to seek to secure this. If 
it be not done, to tell to the people the rea- 
sons why it is not done. If the preventing 
cause be lack of safety for the funds which 
may be invested, then the proper safeguards 
should be suggested and provided. is he- 
ing done, I believe that the equities of the 
ease make It incumbent upon the managers 
of the company to place themselves in such 
condition as will enable them to make equit 
ahle investments in the territories from 
which the funds are derived, regardless of 
the principles of what are generally termed 
good business policies. 

My consideration of the matter leads me 
to believe that the failure to make larger in- 
vestments in South Carolina is not due to 
lack of proper safeguards for investments in 
this State, but due to Iack of proper equip- 
ment on the part of a number of companies 
to inform themselves of these investments 
and so to place themselves as to he able to 
respond to the opportunities offered. 

“As to the manner in which I am 
presenting the investments by insur- 
ance companies to the people of my 
State, I quote from a circular letter 
which I have sent to all inquirers and 
which has been published by all of the 
leading newspapers in South Carolina: 

You will appreciate the fact that I cannot, 
either personally or as an official, have any- 
thing to: do with individual transactions. 
This must be entirely between the borrower 
and the lender. All I may do is to strive to 
encourage companies to lend money in South 
Carolina. I would impress upon all appli- 


eants for loans this fact: that insurance 
funds are most sacred trusts and can 
not run speculative risks. They must 
be loaned with the clear’ understand 
ing that the interest is to be paid reg- 


ularly and without any expenses when it is 
due. The collateral must not only be worth 
twice the amount of the money loaned on it, 
but must be of such marketable nature as 
would avoid all possible danger of ever hayv- 
ing to be taken by the company making the 
lean. In other words, the companies do not 
want property on any terms. They want 
their interest and their money back when it 
is due, without trouble and without expense. 


“Finally, as to your reference to my 
‘handing out bouquets to prominent 
casualty underwriters,’ I have only to 








fine openings for men who can sell the 
productive territory. 





THE FIELD OF OPPORTUNITY 


A Southern Stock Company, which is doing an increasing business, has a few 


GROW UP WITH THE SOUTH 


and with a company where you may be a factor. 


OPPORTUNITY 
Care of The Eastern Underwriter, 105 William St., New York City 


best policies of life insurance in a 


Address with reference 








say that you do ma too much hoazor. 
I did not hand out anything, nor did I 
feel competent to do so. My presence 
in New York, at the committee meet- 
ing, was my first attendance. I had 
be: n added to the committee, since its 


meeting in Chicago, as a substitute for | 


a member who had resigned. I offered 


nothing, but learned a great deal which | 


I did not know before.” 





Making Good Gains. 





The record of the Lincoln 


five months of this year is gratifying 
to the management of the Company, 
showing a net increase of 200 per cent. 
as compared with the similar period of 
last year. 


Though the company is but 3% years | 


old, and was organized during a most 
troublesome period in life insurance his- 
tory it is showing strong and substan- 
tial growth, the total insurance in force 
May 1, 1909, being $4,244,000. 

T. F. Ruhland, superintendent of 
agencies in appointing Walter T. Shep- 
rard as his assistant is well fortified 
tc make a strong campaign. 


BERKSHIRE 








LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
263 Broadway, New York 











1844 OF WORCESTER, MASS. 1909 
THE STATE MUTUAL LEADS 

Our claim, “‘ The Best Ever,” is substantiated 
by an impartial judge; Webb’s “‘ COMPARISONS 
SIMPLIFIED,” 1909-1910. This is one of the 
most reliable life assurance statistical works 
and amalyses published. 

The STATE MUTUAL receives the greatest 
number of credit points, 10,485 out of a possible 
11,600, based upon eighty policy conditions 
and the guaranteed surrender values to total 
net cost (exclusive of dividends) at the end of 
the Ist, 2nd, 3rd, 4th, 5th, 10th, 15th, and 20th 
years, Ordinary Life, 20 Payment Life and 20 
Year Endowment, age 35. The company 
nearest approaching this record receives 
9,820 credit points. The number of points 
pag ew se the last company is 5,255. Thus 
we lead the nearest competitor 
and the lowest by 5,230. a limes ema 

If you are a live wire, investigate. 

A. G. BULLOCK, President 
B. H. WRIGHT, EDGAR C, FOWLER, 
eretary Supt. of Agencies 








National | 
Life of Fort Wayne, Ind., for the first | 


| 


OVER 


$313,000,000 


is the amount 
paid policy- 
holders since 
organization, 
plus amount 
now held at 
to their credit by 





interest 


The Prudential 


WE WANT AGENTS 
WE WANT MANAGERS 
WE WANT You! 


‘The Prudential Insurance Company of America 
| Incorporated as a Stock Company by the State of New Jersey 
JOHN F.DRYDEN, President. 

| Write for Agency 
| Heme Office, + - NEWARK, N. J. 





| UNEXCELLED IN 
Favorable Mortality 


Economy of Management 


THE 
| Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 


and still further reduced by 
Annual Dividends: 


RELIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets — 
Over Two and One-Half 
ltillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALAEAMA 








OHIO, 








The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. Ss. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,384,038 
a dae 93,563,452 
1907 - - - 102,233,634 
1908 - - ~- 109,773,709 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 








| NSURANCE MEN will Note the signifi- 

cant increase in The Northwestern’s 

new business during the past four years. 
IMPORTANT FACTS relating to this 


business are shown by the following per- 
centages: 
Expenses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 
It is capable of easy demonstration that 


The Northwestern is the best Company to 
ingure in. 


See The Morthwsetera’s Policy contract 
with its Dividend Options, Paid-up and En- 
dowment Options, Options of Settlement 
and the mium Loan Sgatare. 7 

Issues Partnership an rporation In- 


surance. 
For further information or an Agency, 
address 


H. F. NORRIS, 
Superintendent of Agencies. 





























June 10, 1909. 


THE EASTERN UNDERWRITER. 5 





=—=—_ — ———— 


MANAGERIAL CARE NEEDED. 








President Holcombe of Phoenix Mutual 
Points Out Dangers—Advances in 
Labor Saving Devices. 





During an address before tae Phoenix 
Mutual General Managers Association 
President John ‘M. ‘Holcombe discussed 
life insurance past and present. He 
said in part: 

“Through all changing conditions, this 
company has contiaued to issue its poli- 
cies and meet its obligations, gaining 
strength and that experience without 
which no life company can succeed. 
(nose life companies which were then 
strong and have since been well man- 
aged have gone on performing their 
work promptly and uninterruptedly and 
have played an important part in the 
development of civilization. The growth 
of the company at first was slow, less 
ihan 6,000 policies having been issued 
in the first ten years. But as tais busi- 
ness was carefully and honestly done, 
it laid the foundation for future 
strength. In those early years, while 
the business was small, the expenses 
were light; commissions to agents, sal- 
aries, reats and the cost of living were 
but a fraction of what they are +o-day. 

“While it would not be fair to say that 
no company can start at this time and 
go on to success, yet it is important 
for those who are taking life insurance 
policies, which may run for many years, 
to consider the early history of the vari- 
ous companies which have been organ- 
ized in this country, and the circum- 
stances which surrounded their begin- 
nings, in order to learn what are the 
prospects of the permanent success of 
those now just starting in their careers. 
From a study of this aistory it will ap- 
pear that moderate growth at the out- 
set is most likely to result ia financial 
strength. Every life insurance policy 
which is placed in force carries with 
it an obligation. It may mature by its 
own terms at any time, while the 
amouat of the insurance may not be 
called for in many years. 

Each Era Has Its Periis. 

“With an effective and experienced 
organization a large amount of business 
may be secured, analyzed and cared for, 
but without a thoroughly efficient and 
trained corps of officers, ageats and em- 
ployees there is serious danger in a 
large volume of new business in the 
early years of a company’s history. No 
efficieat and safe agency plant cover- 
ing a large territory has ever yet been 
built up except by years of effort and 
selection. No satisfied body of policy- 
holders was ever gathered together ex- 
cepting ‘by experienced and faitgful 
agents, who not only well knew the 
principles of the business, but also un- 
derstood that the mere writing of busi- 
ness is but a part of their duty, and no 
honest agent ever wrote an application 
for a policy which might run for many 
years, without explaining its meanings 
and being convinced taat his company 
would outlive its policyholders. 

“There is in this company now in 
force a policy issued in June, 1851, upon 
which fifty-eight annual premiums have 
been paid. The next half century will 
see changes and bring perils whica must 
be provided for in advance in the light 
of what has occurred in the past. 

Satisfied Policyholders Essential. 

“The man who wishes sound protec- 
tion and who realizes that this need 
may be urgent for many years, and who 
is conscious that while he may be in- 
surable to-day it may be beyond his 
power to secure life insurance at some 
future time when the need of it may 
be even greater, will carefully examine 
the various elements which go to make 
up the company in which he proposes 
to put his trust. No company can enjoy 
true success without a satisfied body 
of policyholders, composed of persons 
who understand what life insurance is 
for, why they are paying their prem- 
jums, the meaning of their contracts 
and the financial condition and policy 
pursued by their company. 


“Of necessity a well equipped life 
company is made up of many parts, 
each one of which is essential to the 
successful conduct of the whole. It is 
not a machine composed of inanimate 
wheels and levers, but is built of human 
beings, each one of whom has his own 
powers and limitations, his own needs 
and responsibilities. But these parts 
should all work in harmony just as truly 
as do the parts of a machine made of 
metal. * * *# 

Agency Efficiency Department. 

“The departments of the various life 
companies are very similar in their du- 
ties and in the systems they employ. 
Great advances have been made in re- 
cent years ia labor-saving devices and 
in the use of machines. In fact with- 
out these the office expenses of a com- 
pany of considerable size would be far 
greater than they are now. It is the 
constant study of those at the home 
office to so systematize and adjust the 
work as to perform an _ increasing 
amount of labor at a decreasing ratio 
of expense, and this has been going on 
steadily for many years. 

“A new bureau is now in process of 
development and it is one in which you 
have a peculiar interest. This may be 
called the ‘Agency Efficiency Depart- 
ment.’ The purpose of this new de- 
partment will be to aid the work of the 
field in every possible way, to help in 
the education of new solicitors, to keep 
all field representatives informed of the 
condition of the company and enable 
them to meet fair competition, to fur- 
nish them with aids in soliciting any 
such information as can be given in 
connection with present policyholders. 
It is believed taat in this way the same 
effort which is aow being expended can 
be made much more efficient, and that 
it will be of material aid in increasing 
the income of agents. But in order 
that the best results shall be produced, 
it will be important for the field work- 
ers to inform the home office of their 
needs and of obstacles waich they en- 
counter. The development of so im- 
portant a department must of necessity 
be gradual; space must be arranged 
and workers selected and trained. 
Nothing that can be done at the home 
ofhce will decrease the work necessary 
to be done by agents, but this bureau 
can be made of great value in adding 
to the membership ia such a way that 
lasting benefits will accrue both to 
policyholders and all those who are en 
gaged in this branch of the s2rvice.” 





In Need of Protection. 





Superintendent Hotchkiss of the New 
York Insurance Department has asked 
Supreme Court Justice Guy for permis- 
sion to take charge of the affairs of the 
Traders & Travelers Accident Co. of 
New York under the law recently pass- 
ed. Mr. Hotchkiss states that his de- 
partment had investigated the affairs o: 
the concern and cam2 to the conclusion 
that the business was being carried on 
at a loss. There are about 700 policy- 
holders affected, and it is claimed that 
there is a deficit of $1,400, with $800 
worth of claims outstanding unpaid. It 
has offices at 99 Nassau street. Ac- 
cording to the copartnership directory, 
Edward A. Brown is president and 
George E. Keeler secretary. Further 
information refused, says the directory. 





Reliance Life Appointments. 





The Reliance Life of Pittsburg has 
appointed H. D. Brooks, formerly vice- 
president of the Security Mutual Life 
of Lincoln, Neb., as agency director of 
the company for Nebraska and also W. 
M. Robertson general agent for the 
company at Brunson, S. C. 





The annual] election of trustees of the 
Mutual Life of N. Y., was held on Mon- 
day of this week, the only change be- 
ing the selection of William H. Porter, 
president of the Chemical National 
Bank to succeed Charles D. Dickey, 





Wrought Out Since 1880 
by Connecticut Mutual Life Ins. Co. 





Then, 1880 | Now, 1908 Meantime: Paid to Policy 
AT RISK on lives...... $164,585,123 | $178,494,797 iolders ..... 
ASSETS to protectsame 48,792,334 | 67,659,990 Received from them 
SURPLUS (actual)..... 3,381,698 4,170,029 = 
On same reserve basis of 1880 our | EXCESS . 
SURPLUS, Jan. 1, 1909 is nearly.. 8,000,000 returned (over prem’s), $34,376,842 


I want a good soliciting agent on contract for New York City 
T. E. LANE, General Agent, 170 Broadway, N. Y. 








CENERAL ACENCY IN UTAH 


A growing, medium sized, Western Life Company has a most attractive 
proposition for the right man. 


Company is well known in this state having over $1,500,000 in force 
there now. 


An elegant opportunity for a producer to build a big and permanent 


income. Address - UTAH “ 


Care of EASTERN UNDERWRITER 











CHAS. JEROME EDWARDS, Manager 
THE EQUITABLE LIFE ASSURANCE SOCIETY 


Announces the opening of his new offices at 
165 BROADWAY, NEW YORK, CITY INVESTING BUILDING 
EDWIN W. JONES, Agency Secretary 
——BRANCH OFFICES— 
148th Street and 3rd Ave., Bronx, WM. McELLIGOTT, District Manager 
3rd Ave. and 8th Street, Bible House, USER MARCUS, District Manager 
204 Montague Street, Brooklyn, A. E. HALL, Agency Cashier 


CORRESPONDENCE INVITED FROM THOSE WHO DESIRE TU BECOME ASSOUIATED 
WITH THESE AGENCIES 








MANAGER WANTED 


One of the old line Life Insurance Companies with an excellent 
record, desires a manager for Trenton and vicinity. 

Full Commissions and Renewals will be allowed ; or, 
salary and first years’ commission. 

Write stating age, experience and record. 


Address “MANAGER” 
THE EASTERN UNDERWRITER 
105 William St., New York City, N 





if preferabl-, 








OPPORTUNITIES FOR LIFE MEN 


In branches of insurance growing more rapidly than any other 


We FIDELITY AND SURETY BONDS 
. PLATE GLASS AND BURGLARY INSURANCE 
Write | ACCIDENT AND HEALTH INSURANCE 


Choice Territory Open 


Address AETNA INDETPINITY CO, OF HARTFORD 
68 WILLIAM ST., NEW YORK CITY 








« Scranton Life InsuranceCo. 
wants a Strong Stock Mani to work 
out of the office on Home-Office Leads 


The Company has produced nine millions of paid-for business in eighteen months. 
This is an unusual oppertunity for a man with character and ability, whe can demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 
extend over several states. 





Address, with record and references: 


JEFFERSON WALLACE, Sup’t Agencies 
SCRANTON, PA. 














An advertisement in the columns of the 
EASTERN UNDERWRITER 





recently resigned. 


is a paying Proposition=-TRY IT. 
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(Continued from page 2.) 
in this connection that while bills were 
proposed that would have added in the 
aggregate by way of taxes at least $275,- 
000 annually to the expenses of the 
business, and therefore to the cost of 
life insurance, the actual increase from 
the legislation of the year will amount 
to less than $25,000 per year, Even this 
increase wil] be offset in part by slight 
reduction of rates in two states. We 
believe that this favorable showing is 
largely the result of our efforts to prove 
to legislators that the taxes imposed 
upon life insurance increase the cost 
thereby discouraging a business which 
it is the duty of the state to encourage 
and protect. The subject of taxation 
cannot, however, be dismissed from our 
mind when we consider the fact that at 
least a dozen states are faeing large de- 
ficiencies in necessary revenue and that 
under laws of recent enactment commis- 
sions will be required to consider the 
revision and readjustment of the tax 
laws in a dozen states within the next 
eighteen months. That the interests of 
policyholders as a class must be repre- 
sented before these commissions is 
manifest when we consider that they 
owe their existence to the needs of sev- 
eral states for additional revenue, and 
the individual who generally does not 
know what he is being taxed or know- 
ing, has no real opportunity to oppose, 
furnishes a most attractive mark for 
those who are. seeking increased 
revenues. 
Reserve Investments. 

Following the lead of Texas, five 
Southern and Western states considered 
measures that would have compelled 
each company doing business within the 
state to invest the larger portion of the 
reserves on its policies on lives of citi- 
zens of the state in local securities. 
None of these measures reached the 
Governor of the state or territory in 
which they were introduced and few of 
them received favorable consideration 
in either branch of the legislature. In 
South Dakota the bill had the endorse- 
ment of the Commissioner of Insurance 
but this was not sufficient to secure 
favorable consideration of it. In Mis- 
suri a majority of the domestic compa- 
nies joined with foreign companies in 
opposing the two compulsory invest- 
ment bills introduced in that state. A 
few of the domestic companies favored 
the bills which led to more serious con- 
sideration of the question than was 
given to such measures in other states. 
Arguments showing the unwisdom of 
this class of legislation generally, and 
in Missouri particularly, finally prevail- 
ed and the proposal met in this state 
the fate which has ben accorded to it 
in all states where it has been consider- 
ed excepting only Texas. The latter 
state, however, very materially modified 
its compulsory investment laws of two 
years ago as a result of the state’s un- 
favorable experience in operating under 
the law as originally enacted. The at- 
tempts to enact compulsory investment 
laws has thus far been confined to 
about fifteen states in the South and 
West. Inasmuch as it originates upon 
the presumption of fact that these sec- 
tions of the country are being discrim- 
inated against in the matter of invest- 
ment of life insurance funds. we are 





the association during the past year and 
recently issued in pamphlet form, will 
be sufficient to show that no such dis- 
crimination in fact hag been made and 
that therefore such legislation should 
not have serious consideration any- 
where. 
Anti-Lobbying Laws. 

A very popular subject of legislative 
industry during the year has been in 
the direction of so-called anti-lobbying 
laws. We appreciate that a discussion 
of this subject from a corporate stand- 
point involves a somewhat delicate task 
and one that may easily be misunder- 
stood. Let us repeat that more than 
twelve hundred and fifty bills affecting 
insurance companies have been intro- 
duced in the different legislatures—that 
a great majority of them if adopted 
would do vast harm to the life insurance 
business and thus adversely affect the 
financial well-being of a great majority 
of our people. It is fair to assume that 
there is a great preponderance of men 
in our legislature who are not familiar 
with the elements of the business of life 
insurance beyond its fundamental prin- 
ciple. It must necessarily follow that 
the interests of millions of policy- 
holders distributed throughout’ the 
length and breadth of the country will 
not be best served unless a fair oppor- 
tunity is offered to their representatives 
in the life insurance business to appear 
before their representatives on legisla- 
tive committees in an earnest, honest 
and open endeavor to prevent the pas- 
sage of legislation that can only be 
harmfu] and detrimental to the great 
army of insured. Many of the anti-lob- 
bying laws that have been put forward 
must be based upon the presumption 
that tae average legislator knows exact- 
ly what his course should be upon mat- 
ters of legislation generally, without 
any information, interference, argument 
or light from outside courses. Conced- 
ing, as we gladly do, th2 honesty, fair- 
ness and ability of legislators as a 
whole, we nevertheless insist that as to 
a highly technical business such as life 
insurance few men indeed whether in 
or out of the legislature can in the na- 
ture of things be well informed as to 
whether proposed legislation will be 
helpful or karmful. That certain regu- 





jlaticns may well be imposed to govern | 
appearances before legislative commit- | 
tees admits of no doubt, but in some 
States attempts have been made to| 
adopt anti-lobbying laws which would | 
be both outrageous and absurd. For ex- | 
ample, one state proposed to prohibit | 
i.e discussion of a pending measure by | 
a committee of the legislature in the 
presence of a lobbyist. Another bill cal- | 
culated to provide for a legislative | 
quarantine was entitled “An Act to keep | 
legislative agents at a _ reasonable | 
distance from the state house.” A third 
Was entitled “An Act to preserve the 
purity of legislation.” Others followed 
an extreme law already in force pro- 
hibiting a person from speaking to a 
legislator in regard to pending legisla- 
tion except by appearing before legisla- 
tive committees regularly convened, 
and requiring furthermore that such ap- 
pearances could only be made after hav- 
ing made application for and having re 
ceived a card of permission from the 
presiding officer of the house, which 
should contain an accurate personal de- 
scription of the counsel or agent to- 
gether with a statement of his compen- 
sation. 

We regret the tendency existing in 
some localities toward the enactment 
of law prohibiting the removal of causes 
from State to Federal courts. As a 
justice of the United States Supreme 
Court has said “this prohibition is un- 
constitutional in spirit if not in law” 
and yet this same provision was incorp 
orated in the law of tae State of New 
York in the early 80's and still remain: 
despite the earnest effort of this asso- 
ciation to procure its repeal during the 
legislative session of 1999. We have 
ye* to hear of any real defense for its 
existence and a concerted attempt to 
secure its repeal wherever it obtains 





may well be undertaken by the corpo-, 
rations which it affects. 


__WANTED | 








JOHN HANCOCK 


I want two clean life men who ean pro- 
duce business. For such men I have 
something good. 

WILLIAM N. Compton, Gen’! Agent 
JoHN Hancock Mutuvat Lire Ins. Co. 
220 Broadway, N. Y. C. 

Tel. 6030 Cortland 








STOCK SALESMEN 
WANTED 





One Million Dollar Casualty and Life 
Insurance Company. 

Biggest in the South. 

Home Office in Memphis. 

500 strong letters of Endorsement 


from Stockholders among leading 
Bankers, Manufacturers and Mer- 
chants. 


Write with references, present and 
past connection, to 


Great Southern Insurance Company 
Field Headquarters 
James Bldg., Chattanooga, Tenn. 
or 


Memphis Trust Bldg., Memphis, Tenn. 








PRODUCERS OPENING 
In Large Northern New York City with 
best proposition in Life Insurance on the 
market. Want a man WHO CAN SELL 
his goods. If interested get in touch 
with— Address 
K. B. P.. EASTERN UNDERWRITER. 








FOUR HIGH-CLASS INSURANCE or 
Bank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 








CENTRAL NEW YORK 
Opportunity for first-class Life Insurance 
Salesman. MUST BE A PRODUCER. 
Largest city in district Best territory 
in state. A. 1. Contract to right man. 
Permanent position. Address L. A. K. 
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1860 49th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


| ee $21,708,901.70 
Liabilities (including Di- 

vidend Endowment 

MED: 53 sede enn 20,471,723.76 
Dividend Endowment 

Fund (Deferred 

| errr re 1,970,463.00 
Net Surplus............ 1,237,177.94 
Insurance in Force..... 88,368,244.00 


1909 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 
count. 

















THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1909....$47,980,647.74 
eer 44,476,655.68 
SEE cnncen sesenvcves 3,503,992.06 


Alfred D. Foster, Presidert 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 




















CAPITAL $1,000,000 


Management. 


Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 


W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y-. Manley, Superintendent of Agencies 


SURPLUS $500,000 








The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferrsd Risks. 
for 29 years for Low Rate of Mortality, Prompt Payment of 
Claims, Economy of Management, Security of its Funds and 
Satisfactory Results for its Policy Holders. 


Gross Assets January 1, 1909, 


ERNEST E. CLARK, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Albany, N. Y. 


Exceptional record 


- - - $43,502,474,5! 
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THE PERSONAL INTERVIEW. 





Too much stress cannot be placed 
ipon this ail-important matter. Too 
ten the attempt is made to do by cor- 
spondence that which can only be ac- 
plished by a personal interview. 
undreds, yes thousands, of policies are 
lowed to lapse every year for the lack 
an occasional call, a now-and-then 
low-do-you-do,” etc. This personal 
interest in your patron; this good-fel- 
lowship with the policyholder, has done 
nore toward keeping business in force 
and reducing the lapse ratio than could 
accomplished by voiumes of corres- 
ndence. 
\ personal interview between the 
ent and the policyholder is far more 
‘ffective than a letter, and a well main- 
ined acquaintance is the best inter- 
eter of written correspondence, when 
ich correspondence is necessary. If a 
yersonal acquaintance exists between 
orrespondents, the writer can write 
with a greater degree of certainty of 
being understood correctly, and the 
reader can read with more confidence 
and reliance in the correctness of his 
own comprehension. A letter written 
to a policyholder by a party he has 
never seen seems entirely too generai 
to him, and usually has as little effect 
as though it had never been written. 
The signature seems to him but a mere 
label, and does not appear to stand for 
a real live man. But let the agent, or 
whoever he may be, be acquainted with 
the party whom he addresses, and his 
letter carries with it all his character- 
istic personalities—the tone, fhe man- 
ner of expression, and the individuality 
arising from a vocabulary frequently 
used—all thes add to the influence ofa 
written communication. 

No one, we dare say, wiil dispute the 
correctness of these statements, but the 
importance of them has apparently not 
as yet dawned upon the minds of many. 
In every stage and walk of life there 
are those who are “hearers” only (not 
doers), who are willing to endorse near- 
ly every subject that is of interest to 
mankind, and who, when confronted by 
a man of good personality will turn 
over their last dollar for that which is 
obviously a benefit to themselves and 
others—these are tae ones with whom 
we should keep in constant touch and 
endeavor to carry them over the rough 
waves and stormy winds of competition 
in the good boat—‘‘Acquaintance-ship.” 

This is one of the very essential 
points in the insurance business, in any 
of its branches, but it is one which is 
not always easily accomplisa. We, 
at the home office, have always appre- 
hended the essentiality of keeping, as 
far as possible, in personal touch with 
our general agents. It has been, and is, 
our practice when any official of the 
home office, or special representative, is 
on the road, to run in and have a 
“hand-shake” with our agent in what- 
ever locality he may be. And on the 
other hand, when our agents visit us, 
we try to acquaint them with the official 
personnel of the home office, in order 
that a better understanding and a closer 
relationship may exist in the future. 

While we feel that a personal ac- 
quaintance should exist as far as possi- 
ble between the agent and company, we 
believe that the agent shoyld keep in 
still closer personal touch with his 
policyholders. “Drop in” on them once 


aa Hee 


in a while and tell them about you 
company, the gains it is making, the 
claims they have paid, and so on. He, 


in turn, 
some 


without doubt will tell you of 
friend you might be avie to in- 
The results are surely profitable. 
\nd in conclusion, let us urge upon 


Sul 


you the importance of following up 
your lapsed policynolders by a personal 
a Fifty per cent. of your lapses can 
ye 


instated if you follow them up in 
berson, where a letter is thrown aside 
unheeded. 

Try to bear these few hints in mind 


as ‘you go ‘along. If put into practice, 
they will be of great value to you.— 
J. W. Hallman, in The General’s 
Monthly Review. 





Home Friendly Appointments. 

A. F. Hall has been assigned the 
agency of the Home Friendly Society at 
Hyattsville, Maryland, a detached dis- 
trict of the Annapolis, Maryland office, 
under the superintendency of Alfred 
Turner. 

E. T. Westervelt, Superintendet of the 
Society at Hazleton, Pa., has appointed 
George E. Baker, agent for the new 
branch to open at Berwick. Mr. Wes- 
tervelt has also appointed C. Dee 
Helms, South Side representative in his 
district. 





Greatest Ordinary Effort. 





Division A of the Prudential has 
eclipsed the best previous record for a 
Ten-Day Ordinary effort by producing 
new business aggregating $3,671,934. 
This Division consists of the districts in 
New York City, Long Island City, Hemp- 
stead and Jamaica. The chief honors 
easily belong to Superintendent Z; T. 
Miller and the hustling bank of New 
York No. 8, their written business being 
$740,000—or an average of $74,000 per 
day—which is about $200,000 more than 
secured by any other district in a 


THE EASTERN UNDERWRITER. 





similar time in the history of the com- 
pany. 
or $860 per day. 


The average per man was $8,604, | 
This record is a phe- | 


nomenal one, being out of all proportion | 


to anything hertofore accomplished. 





The relative standing of leadiag dis- 
tricts of the Metropolitan in the coun- 
try at large in amount of net Ordinary 
issue for the year to May 1 is as fol- 
lows: Knickerbocker, N. Y.; Allegh2ny, 
Pa.; Chicago South, Ill.; Manchester, 
N. H.; Brooklyn, N. Y.; St. Louis, Mo.; 
Philadelphia Middle, Pa.; Chicago 
North, Ill.; Boston, Mass.; Morrisania. 
nN. ¥: 
and staff, 
Corriveau, 


are given herewith: J. 
Manchester, N. H.; J. 
Hauber, Essex, N. J.; 
Dearborn, Ill.; W. H. 

ter, N. H.; E. H. Paquet, Three Riv 
ers, Can.; Abraaam Menschel, Knicker- 
bocker, N. Y.; Lester Rice, Winnipeg. 
Can.; C. A. Deegan, Los Angeles No., 
Cal.; C. W. Areson, Chicago South, II1.; 
Louis Van Hessen, Genesee, N. Y. The 
leading agents are: J. M. 

Bedford, N. Y.; G. R. Jacobs, Los 
Angeles No., Cal.; J. P. Hendren, 
Butte, Mont.; J. A. Blake, Chicago 
South, Ill.; W. H. McFall, Manchester, 
Desire Paquet, Three Rivers, 
Can.; L. J. Sachs, Norwood, Ohio; J. A. 
Godfrey, Portland, Ore.; D. J. McDon- 
ald, Newburg, N. Y.; Mark Meyers, 
Winnipeg, Can. 


M. 





Robert Cook, one of the Metropoli- 
tan’s veteran superintendents, who has 
been in charge of Washington, D. C., 
district for many years has just retired. 
He will shortly make a journey to Carls- 
bad and England. John Dolph will now 
take charge of Washington. Mr. Dolph, 
who was transferred to Baltimore from 
Cincinnati is one of the foremost men 
in Industrial ranks, in 
among the leading life underwriters of 
the country, having been honored with | 
the presidency of the National Associa- 
tion of Life Underwriters. 





David J. Davis, who recently severed 
his connection with the Schenectady 
agency of the Metropolitan, where he 
had been located for three years, has 
joined tae forces of the Reading Mu- 
tual Life at Reading under City Man- 
ager of Agents A. EB. Howell. 





Among the superintendents—active 


and retired—who propose taking an 
ocean trip this Summer, are W. E. 
Smith and David Boyd. 


The leading assistants, personal! | 
4 


Max Spiegel, | 
Flint, Maaches- | 


Stevenson, | 


fact he ranks | 








Lhe 
Metropolitan Life 


L[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 


The Company By the People 
For the People 





The Daily Average of the Company’s 
Business during 1908 was: 
441 per day in Number of Claims Paid. 
6,343 per day in Number of Policies 
placed and paid for. 
$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policy holders and Addition to Re- 
serve. 


$126,996.37 per day 
Assets. 


JOHN R. HEGEMAN, President 








in Increase of 


METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 











Reducing Arrears. 





THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NFW in the 


agency line, securing the 


Persistency counts for more than all 
otuer taings combined in pulling arrears 
off your debit. When the arrears are 
there, it does not matter so much then, 
how they got there—‘the question 
how to get them off. Taking waatever 
is poked at you across the table with 
a pleasant “Thank You” promptly fol- 
iowed by “Good Morning’ will never 
reduce the arrears on a debit to aay 
material extent. It usually means a 
firm, persistent, oftentimes long-drawn- 





is; 





agent’s work as a 








out fight. It means that you have got 

to sit down every week and put forth ® 

your very best fighting efforts. It Permanent Life Investment 
means literally that you must do it > ‘ 

every week. You must persevere un- For Particulars Apply to 
flincningly but courteously But you 

will surely win out in 999 cases out THE GREAT AMERICAN 
of 1,000. And the policyholder wil! LIFE INSL RANCE COMPANY 
thank you for it afterward—H. Poll- 

man Evans, President Union Life of ST. LOUIS, MO. 
Toronto. 








INDUSTRIAL INSURANCE 








OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I‘beral Industrial Policy 














J G. Walker, President 
T. Wm. Pemberton, ist Vice-Pres. W. L. T. Rogerson, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY SLvken 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company . 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 





Assets, Dec. 31, 1908.............- 65.5 seeeeees $ 4,444,711.62 
insurance in Force, Dec. 31, 1908..........-....---- 63,309,202.00 
Payments to Policy Holders since Organization... 8,926,182.91 





8 


THE EASTERN UNDERWRITER. 





June 10, 1909. 








THE EASTERN 
UNDERWRITER 





Thig newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 


—————— 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 





Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 

March 3, 1879. 





RETALIATION AT ROCHESTER. 





Conditions at Rochester, N. Y., which 
led to the imposition of a pink slip in- 
creasing rates for fire insurance in the 
congested. district,are well known to our 
readers and hence no reference thereto 
is necessary. 

It is one thing to penalize a city, 
by imposing the pink slip and another 
to make it effective. Thus, following 
the San Francisco disaster the move 
ment to increase revenue by adding 25 
per cent. to existing rates failed of op- 
eration because local boards throughout 
the country refused to carry out the 
edict. 

The Rochester Board after taking 
cognizance of al] circumstances in the 
case approved the penalty visited upon 
their city and the pink slip was attach- 
ed. Retaliation has been made by the 
indictment of six prominent local agents 
on the charge of conspiracy to create a 
monopoly, said agents, now being on 
bail awaiting trial. 

It is to be assumed that some discus 
sion took place as to the advisability of 
attaching the pink slip, but why should 
this impiicate agents? Organization 
has not been the means of increasing 
rates for fire insurance; on the contrary 
co-operation, made possible through or- 
ganization, has been instrumental in 
bringing about reduced rates. In like 
manner conditions in general, benefit- 
ing both the insured and insurer, have 
been improved by this means. A move- 
ment having for its object the prevent- 
ing of organized effort can but be detri- 
mental to property owners, because, if 
successful, it means increased expenses. 
Each company will be compelled to per- 
form on its own responsibility, investi- 
gation, inspection, etc., the expense of 
which under the present mthod is divid- 
ed pro rata. 


The better plan for the officials at 
Rochester to pursue would be that of 
eliminating the cause of the trouble. 
The pink slip seems to have been the 
only medium through which a modifica- 

tion of the highly unfavorable condi- 


tion was possible. If the improvement 
continues then the agents should re 
ceive a vote of thanks instead of being 
under indictment. 


IT THE “HANDWRITING.” 





Is 





During the past week a friend ex- 
presed considerable surprise that Sup- 
erintendent Hotchkiss of the New York 
Insurance Department should, under the 
discretionary power granted him in the 
Agents License Law, have refused to 
grant a license to a man for whom a 
certificate had been requested. 

After some inquiry we learned that 
the applicant had written a $1,000 case 
during the past year. We presume that 
is why Mr. Hotchkiss refused the 
license, and a large percentage of the 
men in the field will say, Amen! If the 
new license law of New York proves a 
death blow to the “handshaker” or “pri- 
vate secretary” it will accomplish some- 
thing worth while. 





MAKES A GOOD POINT. 





In a letter to our esteemed contempor- 
ary The Western Underwriter, vice- 
president D. F. Appel of the New Eng- 
land Mutual Life refuses to state for 
publication whether or not his company 
proposes granting to general agents the 
additional renewals allowed by the re- 
cent modification to Section 97. Mr. 
Appel says: 

We politely but emphatically decline 
to give this information, it being a mat- 
ter which concerns only this company 
and its general agents; and we cannot 
believe that any company would con- 
sent to having such information, which 
by the very nature of the case should 
be confidential, published throughout 
the country. You should not lose sight 
of the fact that when the New York law 
was passed, every agent and broker 
knew precisely what commissions were 
paid by the companies to their general 
agents, and in consequence the latter 
have been compelled to pay the full first 
commissions allowed them and nine re- 
newalg of 5 per cent. The general 
agents have had no margin on their 
first-year production, and not enough in 
subsequent years to make good the loss 
by advances or bad notes taken by them 
for first premiums, thus practically 
transacting and being responsible for 
their business without present or pros- 
pective compensation. 

Mauy general agents and managers 
have been heard to complain of that 
feature of the Armstrong law whicn 
made public the compensation allowed 
for securing insurance. It has not only 
placed the general agents desiring busi- 
ness at the mercy of the broker who 
snatches business from the hands of 
agents all too often, but has also 
given to the public an exaggerated idea 
of the compensation involved. There 
has been a disposition to view the work 
of the solicitor as that merely of filling 
out the application blank. 


There is a growing desire among life 
insurance men for the elimination of the 
broker. An instance of how the latter 
operates against the solicitor was given 
in our office on Monday of this week. 
After considerable effort the agent in 
question got the member of a firm to 
the point of admitting that life insur- 
ance to the extent of $25,000 would be a 
good thing for him and gained the fur- 
ther advantage of securing an admis- 
sion that his company was the proper 


one to have the business. The appli- 
cation blank was placed on the desk, 
but the agent was resolutely informed 
that the business would be placed 
“through my broker.” Ail arguments 
against such a procedure proved un- 
availing and the business may be count- 
ed as lost to the agent who deserves 
credit for its origin. 





PUT LIFE INTO YOUR WORK. 





In his June Bulletin R. J. Mix, New 
York City, manager of the Prudential, 
speaks of the necessity for constant in- 
telligent effort where success is desired. 
He says in part: 

“My idea of the way to carry on this 
business is that a man ought to throw 
himself into it with just about as much 
devotion, earnestness and determination 
to win out as though his very life de- 
pended on the results which he accom- 
plished! 

“Why not? It’s our life work—yours 
and mine. We ought to want to get the 
most possible out of it. We ought to 
want for our families not alone the bare 
necessities of life, but lots of luxuries. 
We ought to want to lay by in store—to 
build up a competency. Way not? And 
I want to tell you, my friends, that men 
don’t lay by in store unless they are 
willing to sacrifice and to work with 
all their hearts and souls with abso- 
lute devotion to the task in hand! 
Everyone of us knows that that’s the 
chief danger to us as insurance men; 
that being our own masters and abso- 
lutely independent, we may not require 
as much of ourselves as we ought to do. 
My experience tells me that the many 
successful men whom I know in «his 
business go at it just about as though 
‘they'd be hanged if they didna’t’—if 
they didn’t do business with reasonable 
regularity.” 





WANTS NATIONAL CONVENTION. 





Mobile Business Men Anxious That In- 
surance Commissioners Meet in 
Their City. 





A strong effort to induce the mem- 
bers of the National Association of In- 
surance Commissioners to hold the next 
annual convention of the association in 
Mobile, Ala., is being put forth by the 
business men of that hospitable city. 





Department Examiner. 

Daniel F. Broderick of Albany has 
been appointed an Examiner for the 
New York Insurance Department. ‘Sup- 
erintendent Hotchkiss in his announce- 
ment states that he finds it necessary 
to increase the staff of examiners owing 
to the accumulated work resulting from 
the Armstrong investigation. 





Almost—Not Quite. 





In a letter to the field.men of the com- 
pany J. B. Sells, Agency Manager of the 
the Security Life of Chicago, says: 

John was one of the best life insur- 
ance agents in Bedford County-——almost. 
He landed many large applications—al- 
most. He got his applicants promptly 
examined—almost. He secured advance 
settlements—almost. He led the 
agency force of the State—almost. He 
became manager of his district—almost. 
John did this and that and the other— 
almost. Everything was almost—but 
not quite. 





Anniversary Club. 





The members of the Anniversary 
Club of the Southern States Life of At- 
lanta will be tendered a banquet at the 
Piedmont Driving Club, Atlanta, Friday 
evening of this week. The party will 
leave the Piedmont Hotel in a special 
ear. An enjoyable time is anticipated. 





OF PERSONAL INTEREST 


On the desk of Arthur E. Childs. 
president of the Columbian Nationa 
Life are four loving cups which at firs 
glance would indicate that Mr. Child 
has been very much “loved.” As a mai 
ter of fact they are testimonials to th: 
prowess of the Columbian Nationa 
team in the Insurance Bowling Leagu: 
During the season of 1905-6 the Colun 
bian team won the prize for tae highe: 
pinfall with the following players 
Calef, Harding, Keane, Catlin and Dux 
ham—1906-7 the third prize; players 
Calef, Harding, Keane, Dunham, Ca‘lin 
and Diggins—1907-8 third prize; play 
ers, Keane, Needham, Calef, Earle and 











Graner—1908-9 second priz2; players 
Earle, Ganer, Calef, Needham ani 
Hoonan. 





When President Taft visits Des 
Moines this coming fall he will have 
little trouble in getting among insur- 
ance men worthy opponents in a good 
game of golf. Several of the genera! 
agents there can put up a good game, 
but when it comes to the real thing—th> 
“three secretaries”’—J. C. Cummins, 
secretary of the Equitable Life of Iowa: 
Sidney A. Foster, secretary of the 
Royal Union and H. 8. Nollen, secre- 
tary of the Bankers Life—can furnish 
interesting entertainment for the best 
of them. There is not a more enthusi 
astic golfer in the country than Mr. 
Foster. 





The recent sad death of T. F. Myler 
removes one of the best men from the 
Pittsburg Agency of the Equitable Life 
and a worthy representative of the 
great business with which he was iden- 
tified. Mr. Myler left a newspaper of- 
fice to take up special work with Man- 
ager Edward A. Woods, and no man en 
deared himself to» the entire staff to a 
greater degree than he. He was a per- 
sistent, successful worker; enthusias- 
tic and extremely cordial with those 
whom he came in contact with from day 
to day. 





T. Magill Patterson, special agent of 
the Girard F. & M., for western Penn- 
sylvania has been promoted to a posi- 
tion at the home office, the change tax- 
ing effect July 1. He is a son of Col. 
Frank Patterson, the veteran Pennsy!- 
vania special agent of the Royal. 





The recent death of F. C, Oviatt of 
the Philadelphia Intelligencer removed 
one of the best known figures in insur- 
ance journalists. He was 53 years of 
age, and prior to taking up journalism 
practiced law. 





R. Sherwood, Jr., supervisor for the 
Life Insurance Company of Virginia has 
been appointed superintendent of the 
company in charge of the New Orleans 
No. 3 district, succeeding A. Smith, 
resigned. 





Ohio lead the various States in point 
of production for the Security Mutual 
Life of Binghamton during the month 
of May, and H. W. Gennerich of Cin- 
cinnati was the leading personal pro- 
ducer. 





H. A. Carson, for several years a 
successful producer with the New York 
Life, has been appointed by Liberty Life 
of this city, supervisor for eleven coun- 
ties in Central New York with head- 
quarters at Syracuse. 





Dr, Leslie D. Ward, vice-president of 
the Prudential sailed on the Lusitania 
Vednesday for a two months’ tour 
abroad, which will be spent motoring 
with his son, Leslie P. in England, 
Scotland and France, 
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OHIO HAS RATING BEE 


BUREAU. 





PLANS TO CURB 





Measure Talked of Giving State Com- 
mission Authority to Adjust Disput- 
ed Tariffs. 





Insuring interests of Ohio will have 
a fight on their hands next Winter to 
save the independent rating bureau, if 
Senator R. A. Beatty, of Wood county, 
who was in Columbus, fulfills his prom- 
ise to introduce at Winter session of 
the legislature a bill, modeled on a 
Nebraska law, to curb the fire insurance 
ratemaking power of the inspection 
tureau. It will provide for a state com- 
rssioner, he said, with a staff of as- 
sistants, who will hear all complaints 
and have authority to adjust rates. All 
fire insurance rates, under the bill as 
contemplated, will be made through 
him. 

The Senator cites a personal experi- 
epce as reason for his antagonism to 
the bureau. Three years ago, he said, 
he insured some Bowling Green prop- 
erty at an 18-cents rate. When the poli- 
cy was about to expire he was told the 
renewal would be at an 80-cents rate. 
He thought it was a “bluff,” he said, 
and was astounded when he learned it 
was a reality. He sought another 
agent with the same result, but the sec- 
ond agent told him, he said, that all 
Wood county rates are made by the in- 
spection bureau at Columbus. 





INCREASING ITS CAPITAL. 





German American of Pittsburg Paving 
the Way to Enter New York State 
for Business. 

At a meeting of the stockholders of 
the German American Insurance Com- 
pany of Pittsburg to be held June 15, 
a vote will be taken on a proposition 
to increase the capital stock of the com- 

pany from $100,000 to $200,000. 

Another feature to be decided upon 
is the provision in the charter to do a 
marine business. It is the desire of the 
management, inasmuch as the company 
never transacted marine insurance to 
eliminate this, thus paving the way for 
admission to New York State. 

The German-American has always 
stood well with the insurance fraternity 
and will have no trouble getting into 
good agencies. 








FIGHT FOR OFFICE. 





Governor Harmon Replaces Gen. Rogers 
as Ohio Fire Marshal—Refuses to 
Quit. 





Political exigency is in a fair way to 
make a clean sweep in the office of the 
Ohio state fire marshal, Governor Har- 
mon having on Saturday summarily re- 
moved Gen. W. S. Rogers, appointed 
just a year ago by Governor Harris, and 
apointed in his stead John W. Zuber of 
Paulding, a young lawyer who has twice 
been the Democratic prosecuting attor- 
ney of a Republican county, but who 
last fall was defeated for a third term. 
Gen, Rogers has retained Harry M. 
Daugherty, a prominent Republican at- 
torney, and will fight for his place. He 
refused to yield the office to Zuber, and 
Adjt. Gen. C. C. Weybrecht, the Demo- 
cratic custodian of the state house, sent 
a gang of carpenters, who changed the 
locks on the department’s office doors. 
Gen. Rogers’ private office, in the op- 
posite end of the state house, is in a 
committee room of the House of Rep- 
resentatives, and when Weybrecht, 
Zuber and the carpenters arrived and 
began the task of changing the locks 
there, they were driven ou* by Col, Fred 
Bienkner, who since the Civil War has 


been custodian of the Hall of the House. 
The locks were not changed,and Rogers 
holds the fort there. Zuber at once 
began the work of decapitation. He re- 
moved first assistant Harlan H. Hollen- 
beck, who was Rogers’ chief opponent 
for the original appointment and who 
had the backing of the Onio insurance 
men, and appointed in his place John 
Henry Newman, defeated Democratic 
candidate for secretary of state, last 
Tall. In place of Orloff T. Brown, chief 
deputy, he named I. B. Lentz, nephew 
of former Democratic congressman 
Jchn J. Lentz of this city, who is head 
of the American Imsurance Union, a 
fraternal beneficiary order, whose ab- 
sorbtion of the Pathfinders, last year, 
Was the subject of official inquiry. 
Thirty-one deputies will be removed at 
once. D. B. Sharp, former special coun- 
cil, under D. S. Creamer, will take his 
old place at an advanced salary, sup- 
erseding C. Earl Ellis, who displaced 
him. So far as known no insurance 
men were consulted as to the change. 
The new fire marshal is 36 years old. 





COUNTRY CLUBS. 





Schedule Proposed by Underwriters 
Association of Middie Dep't. for Rat- 
ing Such Properties. 





With a basis rate of 2.25 the follow- 
ing are the additions and deductions 
named in the new schedule proposed 
by the Underwriters Association of the 
Middle Department for rating country 
clubs within its territory: 

Additions.—Restaurant to feed over 
50 but not over 100 people, .10; restau- 
rant to feed over 10U but not over 200 
peopie, .20; restaurant to feed over 200, 
30; heated by coal stoves (not to apply 
to building less than 2,500 sq. feet floor 
area), .10; heated by wood stoves, .25; 
lorest exposure, .50. 

Deductions.—If restaurant accommo- 
dations are tor jess than 25 people, .10; 
if restaurant accommodations are for 
less than 12 people, .25; no heat, .10; 
no light, .10; if steward or caretaker 
resides at all times in the building 
while used as a club house whether so 
used for a part of year only or for the 
entire year: In buildings over 20M sq. 
feet floor area, .05; in buildings over 
pany J. B. Sells, Agency Manager of 
1UM but not over 20M sq. feet, .10; in 
buildings over 5M but not over 10M sq. 
feet, .20; in buildings over 2,500 but not 
over 5M sq. feet, .30; in builldings of 2,- 
500 or less, .50; for steward or care 
taker residing the entire year in build- 
ing used as club house only a portion 
of the year, in addition to above, .25; 
fire protection, .25; brick building (un- 
der fire protection only) to apply to 
both building and construction, .25. 

Frame buildings under protection 
with 80 per cent. co-ins. clause (build- 
ing and construction), .20; brick build- 
ings under protection with 80 per cent. 
co-ins. clause (building and construc- 
tion), .30. 

Charge for removable defects to be 
made according to rules. 





LOSS ABOUT TEN PER CENT. 





Figured That Insurance Companies Wii! 
Pay Close to $40,000 Because of 
Newark Fire. 





Adjustment of the fire that destroyed 
the old section of the bottling works 
of the Feigerspaa Brewery at Newark, 
N. J., on Friday last, will be made on 
behalf of the insurance companies by 
the General Adjustment Bureau of New 
York, while the assured will be repre- 
sented by the Caarles Selvage Company. 
The estimated damage is $40,000 with 
insurance involved of $434,000. Guerin, 
Steadman and Williams, leading local 
ageats, control the line. 








What would 


the directors 


say 


after a serious 













merely to lack of 
caution? Yet 





property if they knew it wasdue 


fire 16 due tojust that one cause, 
‘You can absolutely eliminate all 
er of serious fire in an 
building by equipping it with 
International Sprinklers 


They kill a fire before itgrows 

dangerous - A little heat starts the 
water flowing upon the danger spot. 
It cant fail. Its surer and cheaper and 
quicker than the fire department, be- 
cause it's always onthe spot 
and gets busy when the 
trouble begins.Howabout 4 
this reasonable precaution? of) 






fire in your 


reasonable pre- 
every serious 









TRUTH GREATLY DISTORTED 


IN ORANGE HATTING DISTRICT. 








Despite Sensational Newspaper Stories 
Strikers Remain Quiet—Under- 
writers Not Uneasy. 





In spite of the strenuous eadeavor 
of the Newark daily press to create 
viarm over the reported anarchistic acts: 
or intended doings, of tae striking hat- 
ters throughout the Orange, N. J., val- 
ley, the citizens of the community gen- 
erally persist in going about with their 
accustomed equanimity, while the “riot- 
ous hatters” sit quietly at home, or 
congregating in small groups at some 
central hall, discuss matters in waich 
they are concerned with a saneness and 
orderliness that parallels a Quaker 
meeting. 

No question of wage or recognition 
of a union is concerned ia the hatters 
strike in the Oranges. In the main the 
factories employed union help and paid 
the established scale. Not satisfied 
with this, the men demanded the privi- 
iege of withdrawing use of the union 
lable whenever in their opinioa such 
action was advisable, without waiting 
for arbitration of the point at issue. 
To this preposterous claim, the man- 
ufacturers emphatically objected, and 
appreciatiag that the time had arrived 
when it was a question whether they 
or their employees would run their busi- 
ness, declared for open shop. The men 
went on strike and are still out. While 
no particular effort has ‘been put forta 
by the manufacturers to gain new help, 
the plants yet manage to run about 
twenty per cent. of their capacity, and 
the leading mill owners are confident 
that within ten days their old hands 
will come trooping back, eager to b2 
re-employed upon such terms as may 
be granted them. Henceforward the 
“open shop” rule will obtain among 
the hat manufacturers of the thriving 
Orange valley. 

With a view to learning what basis 
of truth, if any, there might be for the 
tales of threatened dynamite outrages 
on the part of the strikers against their 


late bosses, so seriously printed in the 


Newark papers, a representative of The 
Eastern Underwriter some days ago 
made a thorough tour of the district, 
critically inspecting the “No Name’ and 


other prominent manufacturies 
The only indication of the existence 
of the strike was the presence of special 


policemen at the stations and in and 
about the mills. These men were em 
ployed rather to make assurance doubly 


sure, than in the thought that they will 
be called upon to deal with turbulent 


characters, and thus far their duties 
have been anything but arduous or 
dangerous, 

Whatever may have been the past 


insurance record of these properties, it 
would appear that they might safely be 
carried by the companies at the pres- 
ent time for the use of modernized ma- 
chinery, and the cleanliness with which 
the mills are kept, reduces the fire haz- 
ard to the last degree. 

Of the Orange factories beside the 
No Name, strikes are in progress at the 
plants of Bertan and Company, E. V. 
Connett and Company and Berg and 
Company. The Trimble Company, not 
being a member of the Manufacturers 
Association, is not directly concerned 
in the present difficulties. 

The plants of Connett and Company 
and Berg aad Company, it is under- 
stood, are insured in the mill mutuals 
and Lloyds associations. The other 
properties are carried by the stock com- 
panies. 

That the exaggerated nature of the 
stories circulated regarding the attitude 
of the strikers is thoroughly unders‘ood 
by managing underwriters is best at- 
tested by their failure to display alarm 
thereat. 





May Buy Second Salvage Corps Auto. 





The purchase of a second automobile 
wagon for the salvage corps was recom- 
mended at the recently held annual 
meeting of the Underwriters Protective 
Association, of Newark, N. J. The 
wagon now in service is doing excel- 
lent work and the feeling ig that it 
would be decidedly advantageous to put 
an additional apparatus in service. 
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INSURANCE MEN INTERESTED 


IN PROPOSED TROLLEY MERGER. 
Rumored That New York Central Rail- 
way is Concerned in Intended Ab- 
sorption Project. 








If the scheme of the New York State 
Railways as now planned be carried 
out there is a possibility that street 
traction lines of Central and Eastern 
New. York aggregating fifteen or twenty 
millions of dollars, will be lost to the 
fire insurance companies, and that the 
fire indemnity will be carried by the 
corporations themselves through tae 
medium of a sinking fund. The appli- 
cation of the New York State railways 
is for permission to increase its capital 
stock from $23,140,200 to $23,860,200 to 
purchase and acquire the stock of vari- 
ous street railway corporations; to ex- 
ecute a first consolidated and refunding 
mortgage upon its property, rights and 
franchises to secure $35,000,000 of ccu- 
pon or registered bonds, and to issue 
at present $6,500,000 in bonds under this 
n.ortgage. 

The proposed increase is to be com- 
mon stock and with $674,700 of such in- 
crease it is proposed to purchase from 
the New York Central and the Central 
Railway syndicate their holdings of 
stock of the Rochester & Suburban Rail- 
way Company, Rochester Electric Rail- 
way Company and Ontario Light & 
Traction Company, giving in exchange 
an equal amount of the new common 
stock at par. 

The company also desires to acquire 
from time to time the remaining out- 
standing stock of the Rochester & 
Suburban Railway and the Rochester 
Electric Railway Company amounting to 
$45,300. 

The $6,500,000 of bonds to be issued 
are for the purpose of refunding the 
outstanding bonds of the Rochester & 
Eastern Rapid Railway, to acquire the 
Rome City Street Railway Company 
bonds and the notes of these compa- 
nies: Rochester & Suburban Railway, 
Syracuse Rapid Transit Railway, Utica 
& Mohawk Valley Railway, Ontario 
Light & Traction Company, Oneida 
Railway, Rochester Railway and Roca- 
ester & Eastern Rapid Railway. 

In addition, provision is made for $1,- 
693,366 in bonds to provide funds for 
the acquisition of property, construc- 
tion, extension, improvement or com- 
pletion of its facilities, improvement and 
maintenance of its service and dis- 
charge of lawful obligations as may be 
required from time to time. 

The controlling spirit in the 
ment is understood to be Horace An- 
drews, of Cleveland, a traction mag- 
nate, and a warm personal friend and 
business associate of William K. Van- 
derbilt. It was first planned that the 
New York Central Railway should take 
over the trolley lines along its route, 
but when this was forbidden by the 
Public Service Commission, Mr. An- 
drews came forward as a prospective 
purcnaser. 

Once the contemplated merger be con- 
summated, it is understood the proper- 
ties will be put into thoroughly approved 
condition, and insurance thereon, if it 
be decided to carry outside indemnity— 
a policy not now pursued by the New 
York Central Railroad—placed through 
one source. 


Best’s Insurance Report. 


move- 





From the A. M. Best Co. we have re- 
ceived the Tenth Annual Edition of the 
book bearing the above title and show- 
ing the financial status of fire, marine 


and miscellaneous companies. Reports 
are given on American and Foreign 
Jcint-Stock companies, and also the 


status of American Mutuals and Lloyds 
Associations. A new departure this year 
is the elimination from the assets of 
Canadian institutions of “subscribed 
capital subject to call” and premium 
notes on mutual business. 

This book has increased in value from 


year to year and is recognized as a| 


standard work. 





PUTNAM IN WEST VIRGINIA. 


| 





Reviews Work of National Association 
at Annual Meeting Held in Clarks- 
burg. 

Secretary Henry H. Putnam of the 
National Association of Local Fire In- | 
surance Agents was in attendance at| 
the annual meeting of thé West Vir-| 
ginia Association held in Clarksburg. | 
on Tuesday. His address was a feature of 
the meeting. He reviewed the work of | 
the National Association and what it | 
has done to improve the standing of | 
local agents, especially in protecting | 
them against overhead writing, non- 
resident cut rate brokers, rate wars and | 
disregard of their expiration rights. 

He also spoke of what has been | 
achieved in pomoting sole agency ap- | 
pointments and discouraging side line | 
agents, pointing out that, in his opinion, 
this is one of the great problems of the | 
future, and that the work of the Na-| 
tional Association along this line as 
shown by the resolution adopted at the 
St. Paul convention, will tend to create 
higher standards of qualification for the | 
local agent. He ventured the opinion | 
that the time might come when mem- 
bership in the National Association will | 
constitute such a standard, in whole or | 
in part. | 

He referred to some of the grievances 
handled this year indicating the excep- | 
tional usefulness of the National Asso: | 
ciation, as each case has covered gen- | 
eral principles of agency practice and 
has benefited all agents alike. He men- 
tioned severa] cases upon which the co- | 
operating companies have been can- | 
vassed with very good results, and dis- | 
cussed the situation in respect to trac- | 
tion and trust lines, as brought out by 
recent action of companies, showing 
how the Association, by bringing local 
agents into touch with each other, and 
creating a strong public opinion on this 
matter, hag been able to shape the sit- 
uation up very much more to the ad 
vantage of the agent. 

Speaking of the association movement 
as a whole he reported an increasing 
membership; that the contributions to 
the Working Capital Fund have come in 
a very satisfactory way, and that one 
of the recent interesting developments 
is the disposition of local boards to affi- 
liate with and co-operation with the Na- 
tional Association—a most desirable 
tendency, he said, as it will create a 
stronger federation of agency interests 
capable of united action—benefitting the 
local boards by giving them the strong 
backing of the national movement, 
while the National Association in its 
turn will have its roots finally embedded 
in the local board as a unit. 








A VETERAN PASSES ON. 
Col. C. W. Kellogg, Eastern Manager 
of the Fireman’s Fund, Dies 
Suddenly. 





Death claimed Col. C. W. Kellogg, ot 
Boston, suddenly on Sunday morning. 
for many years the trusted Eastern 
manager of the Fireman’s Fund Insur- 
ance Company, Col. Kellogg was a not-| 
able figure in fire underwriting circles. 
His genial personality made and retain- 
ed for him a host of friends, and the 
business and humanity generally will 
be the poorer for his going. 

Hine’s Bock of Forms. 

From C. C. Hine’s Sons Co. we are 
in receipt of a new and enlarged book 
of forms for fire insurance companies, 
agents and brokers. The work was 
prepared originally by C. C. Hine and 
has been in use for nearly a half a 
century. With the desire of bringing 
it up to date, arrangements were made 
for its revision and enlargement under 
the supervision of S. R. Weed of New 
York City, and it is doubtful if a man 
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REDUCE YOUR INSURANCE COST 


—BY USINC— 


IMPERIAL 





RUXTON & SWART, Agents 
290 Broadway, New York 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids ; 
Imperial Cans are the only Cans Inspected and Labeled by th 
National Board of Underwriters 
— MANUFACTURED BY— 


UNIVERSAL SAFETY TANK & CAN COPIPANY 
72-78 North May Street 


CHICAGO 


LEWwis E. TRACY, Agent 
492 Atiantic Ave., Boston 








WANTED 


BROKERAGE BUSINESS 
We have excellent facilities for placing 
Insurance on Special Hazards 
of every description anywhere in United States 
LIBERAL COMMISSIONS PAID 
Cc. R. CHADWICK & CO. 


203-04-05 Lyric Theatre Bldg, Cincinnati, O. 
Long Distance Telephone Canal 460 


TORONTO 
CHICAGO 


NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 








JOHN C. PAIGE CO. 
INSURANCE 
B5 KILBY ST. BOSTON, MASS. 


F. H. ROSS & SON 
Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Teutonia, La. Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 











ROBERT R. TUTTLE 
SYRACUSE, N. Y. 
New York and Pennsylvania 
GENERAL AGENT 
Reliable Fire Insurance Companies 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE CO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio 





100 WILLIAM STREET - - - - 


New York 











better fitted for the task could be 


found. The price, postage paid, is $2.10. 


NATIONAL UNION FIRE INS. CO. 


OF PITISBURGH 


ATLANTA HOME INS, CO. 


OF ATLANTA 


CAPITAL FIRE INS. CO. 


OF NEW HAMPSHIRE 


NORTHWESTERN NAT'L INS. CO, 


OF MILWAUKEE 


179 REMSEN ST. 





IRVIN UNDERWRITING CO. | 


REPRESENTING 





OFFICES 


GARFIELD 
BUILDING 


BROOKLYN, N. Y. 


SECURITY INSURANCE CO. 


OF NEW HAVEN 


SUN INSURANCE CO. 


OF NEW ORLEANS 


GERMAN INSURANCE CO. 


OF PITTSBURGH 


SCOTTISH UNION & NAT. INS. CO. 


OF EDINBURGH 





26 COURT ST. 
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ROCHESTER AGENTS INDICTED 


CHARGED 





WITH CONSPIRACY. 





Local Men Held to Have Violated 
Charge in Adopting “Pink Slip” 
Advance—Agents Not Worried. 





As the tangible result of its laborious 
investigation into fire insurance rating 
conditions in the city of Rochester, N. 
Y., the Monroe County Grand Jury on 
Friday morning last handed up an in- 
dictment of conspiracy against the fol- 
lowing well-known local agents: James 
Johnson, Robert S. Paviour, Henry M. 
Webb, James C. Clements, Gilbert T. 
\msden and Martin E. Wolf. 

The acquisition, which charges the 
formation of a monopoly of the local 
fire insurance business, and the com- 
mitting of acts injurious to trade and 
commerce, is a bulky document of some 
forty typewritten pages, and includes a 
copy of the constitution and by-laws ot 
the Rochester Board of Fire Underwrit- 
ers. It is drawn under chapter 690 of 
the laws of 1899, known as the Donelly 
Act, defining monopoly. 

Charges in Indictment. 

“Stripped of legal verbiage, the first 
count of the indictment makes these 
charges against the defendants: That, 
with other persons unknown to the jury 
but comprising nearly all the fire insur- 
ance agents o® Rochester (not being 
content with the usual premiums), they 
conspired to increase the rates and 
throttle competition; that they fixed a 
rate im excess of the fair market value 
of insurance in Rochester; that they 
established a rating cabinet, from which 
rating cards were distributed to mem- 
bers of the combine and imposed fines 
on anyone selling insurance below the 
rate or divulging information concern- 
ing the schedule rate to an outsider. 

“The organization and method of car- 
rying on the Board of Underwriters are 
charged as part of the crime and it is 
further alleged that expulsion from the 
organization, for violation of its rules, 
is thus punished: No member will have 
business intercourse with an expelled 
member but will prevent him from do- 
ing business and ‘see to it that the 
companies he represents withdraw their 
agencies from said expelled members.’ 
The Grand Jury says it is unable to set 
forth the rates established by the un- 
derwriters as the cabinets are in the 
possession of the defendant. It is al- 
leged that, on April 13, 1909, the defend- 
ants ‘did arbitrarily fix an extortionate 
price for insurance, which they receiv- 
ed for their own use and benefit.’ 

Pink Slip Comes in. 

“The issuance of the ‘pink slip’, or 25 
per cent, advance in rates, is here al- 
leged and the affixing of the pink slip 
to a policy in the Hartford Fire Insur- 
ance Company issued to the Donoghue 
Importing Company, on its stock and 
fixtures at Nos. 237-239 Main street 
east, is specified. 

“The second count of the indictment 
charged that, in pursuance of the al- 
leged monopoly and its method of opera- 
tion, the defendants conspired to ‘im- 
poverish Charles F. Garfield’ by pre- 
venting him from carrying on business 
as an insurance agent, he not being a 
member of the combine. It is alleged 
that they intimidated certain companies, 
by threats of boycott, into withdrawing 
their agencies from Garfield and there- 
\y forced him out of the fire insurance 
business, 

“The third count is that the Under- 
writers, by similar intimidation, com- 
pelled Howard C. Dana to submit all 
iis fire insurance business to them and 
'o make daily reports of his business, 
‘hat they might make his rates uniform 
with the cabinet rating. 

“The fourth count recapitulates the 


history and operations of the Board of 
Underwriters and charges that it is a 
monopoly in restraint of trade. 


Those Who Testified. 


“The witnesses before the Grand Jury 
were: Heary F. Miller, Georgs W. 
Sprague, Milton Clark, Harry B. Guil- 
ford, John Ashton, Joseph T. Alling; 
William Hartman, Charles K. New- 
berry, Roman Wolfert, William H. 
Bauer, Charles F. Peck, ©. S. Owen, 
Harry B. Crowl2y, Lida C. Hostetler, 
Fred J. Goetzman, C. F. Garfield, Joana 
Barhite, Charles H. Georger, Charles 
O. Tooker, John A. Young, Frank L. 
Lyman, Howard C. Dana, Watson A. 
Brown. Messrs. ‘Miller and Georger are 
the respective secretaries of the Roch- 
ester Underwriters and the Buffalo Ger- 
man Insurance Company. They declin- 
ed to produce ‘books ‘before the Graad 
Jury and the District-Attorney sought 
taeir punishment for contempt, but Jus- 
tice Sawyer held that they were entitled 
to refuse to testify, on the ground that 
their answers might criminate them, 
despite the District-Attorney’s promise 
of immunity from prosecution. 

“In its resolutions the Grand Jury se- 
verely censured the insurance men for 
issuing policies much in excess of tue 
value of the property insured and blam- 
ed th2 epidemic of fires largely on this 
practice. The jury’s report on this sub- 
ject follows: 

“During our investigation, many 
cases of arson have been presented for 
our consideration, and, in the majority 
it has been found that the desire to 
cbtain insurance has caused tae prop- 
erty owners themselves to fire their 
premises. Further, we have found that 
the insurance companies, as a rule, do 
not make any inspection of furniture, 
household effects and personal property, 
and that, therefore, it is not only pos- 
sible, but is the custom for these com- 
panies to write insurance for any 
amount asked, irrespective of the ac- 
tual value of the property insured. 

“*As a result of this policy, we have 
found in a great many cases an over- 
insurance, that is, an insurance upon 
property which does not. exist, and, 
therefore, the insurance companies 
themselves, in our opinion, create, to a 
large measure, the very condition waich 
causes this “wave of arson.” 


“*We therefore most urgently recom- 
mend that some action be taken which 
will compel these insurance companies 
to write insurance only in proportion to 
the value of the property to be insured, 
in order that the incentive of overinsur- 
ance may be removed, thus preventing 
certain classes of people from adopting 
the course of arson to collect money oa 
their property. 

“‘Further, as a result of our investi- 
gation, we are firmly convinced that 
the police and fire departments, in con- 
junction with the Department of Public 
Safety, are doing everything in their 
power to stamp out this epidemic of 
fires, but we recognize the impossibility 
of watching every house at all times, 
and taerefore, unless some way is adopt- 
ed whereby it will be impossible for 
the property owner to place from 50 
to 75 per cent. more insurance on his 
property than the property is actually 
worth, we do not believe that any de- 
partment will be able to stop this epi- 
demic. We again, therefore, earnestly 
urge that some steps be taken to at 
least regulate the manner in whica in- 
surance companies shall place insur- 
ance on premises and personal effects.’ ” 

While surprised at the finding of the 
Grand Jury the agents were not visibly 
agitated over it. All gave bonds for 
their appearance, and if the case be not 
dismissed meantime it will likely be 
tried at the Fall term of court. Mce- 
Guire and Wood, counsel for the 
Rochester Board, will look after the 
interests of the indicted men. 

Needless to say the outcome of the 
matter will be watched with keen in- 
terest, not alone by the local men of the 
Flour City, but by agent throughout the 
whole country. 
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OPPOSED BY LOCAL AGENTS. 





Rockland County, N. Y., Board Resists 
Pressure to Reduce the Rate 
on Hazardous Risk. 
That local agents are concerned in 
underwriting for their companies, as 
well as in premium getting the follow- 





ing communication sent us from a cor- | 
respondent at Nyack, N. Y., is evidence: | 


“It will be of interest to the readers 


of The Eastern Underwriter to learn of | 


the recent action of the Rockland 
County Board wita regard to a particu 
lar risk. 

“The local rate on the risk in ques- 
tion which is a frame building occupied 
on the grade floor as a livery stable with 
stalls for twenty horses, with furniture 
storage warerooms on the second floor, 
while the taird floor is given over to 
lodge rooms—is located in an unprotect- 
ed town, and is rated at 2% per cent 
The property, moreover, is exposed by 
a lumber shed and a kindling-wood cut- 
ting concern. It would appear that a 
member of one of the committees of 
the Suburban Fire Insurance Exchange 
is interested in the risk. Three efforts 
have been made to reduce tne establish 
ed rate, but each time the local board 
has steadfastly refused to sanction such 
a policy, declaring the present figure 
to be none too high in view of the occu- 
pancy and exposures of the risk. 


ACCUSED OF ARSON. 








One of the Proprietors of a Harrisburg 
Theatre Accused of Firing the 





Property. 
Charged with having set fire to the 
Lyric theatre of Harrisburg, Pa., on 


June 18 last, Athens George, a Greek 
and one of the owners of the property 
and also of the Star theatre, is under 
arrest. 





Suspect Incendiarism at Camden. 





On the theory that the burning of 
the four-story brick building at 205 
Mickle street, Camden, N. J., last Sun- 
day morning was of incendiary origin, 
the police of the city are making care 
ful inquiry into the affair. The prop- 
erty was owned by the Pennsylvania 
Railroad and was occupied as a storage 
warehouse by the Salvation Army. The 
loss is placed at $12,000, fully covered 
by insurance, 
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Fred. S. James & Co. 


84 William Street 
New York City 


HEAD SUBURBAN AGENTS 
FOR THE 
Franklin Fire of Phila. 
County Fire of Phila. 
National Union Fire of Pitts. 
Delaware of Phila. 
Calumet of Ill. 


This agency affords you unexcelled fa- 
cilities for writing your suburban lines. 
Our territory includes Westchester, 
Rockland and Putnam Counties, Long 
Island, Staten Island in New York State, 
and Bergen, Essex and Union Counties 
in New Jersey. 

PROMPT SERVICE 
INDIVIDUAL ATTENTION 


JOHN G. SIMMONDS 
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Washington Fire Ins, Co., Seattle, Wash. 
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FERRIS E. SHAW. 





Widely Known “Underwriter Becomes 
Officially Identified with United In- 
surance Co, of Chicago. 





Additional evidence of the purpose of 
the promotors of the United Insurance 
Company of Chicago, to first launch and 
then conduct the intended enterprise 
along legitimate and thoroughly approv- 
ed lines, is afforded by the official asso 
ciation of Ferris E..Shaw, of New York, 
with the corporation, his ‘tle being that 
of “vice-president and manager of,the 
fire branch.” 

In fire underwriting circles the name 
of Mr. Shaw is synonomous with ability 
and conservatism. If we were dispos- 
ed to criticise his methods it would 
be that he errs too much in the lat- 
ter direction, surely a pardonable fault, 
if fault it be, in so hazardous a busi- 
ness as fire underwriting. 

Best known by virtue of his long con- 
nection with the soundly managed Lon- 
don and Lancashire Fire, Mr. Shaw has 
had a training, both in office and field 
that qualifies him in an exceptional 
manner for the duties he will perform 
with the United. 

Born and educated in the Central 
New York college town of Hamilton, 
Mr. Shaw's fire underwriting career 
began as a local agent in his home 
community. Speedily corralling the 
local business his field, was steadily 
broadened until it embraced a consider- 
able district, every foot of which was 
intensively cultivated by the aggressive 
young underwriter. The methods em- 
ployed by Mr. Shaw in handling his ter- 
ritory and his apparent thorough under- 
standing of field men and conditions, 
so impressed the late Jeffrey Beven, 
then United States manager of the Lon- 
don & Lancashire, that he induced Mr. 
Shaw early in 1888 to become special 
agent for the company in Ohio and 
Indiana, reporting to its then Western 
manager John S. Belden. Here, he con- 
tinued for six years when he was called 
to the head United States office of the 
corporation as its agency superintend- 


ent, with jusrisdiction over the New 
England, Middle Department and 
Southern States. In this capacity and 


at the request of the home office man- 
agement he visited the West Indies, ap- 
pointing a general agent of the London 
and Lancashire for the Island of 
Jamaica. 

Some years later he left the service 
of the British corporation to accept a 
flattering offer made him by an Ameri- 
can combination. This latter consisted 
of the United States general agency of 
the Assurance Company of America, 
and the fire branch of the Federal In- 
surance Company of New Jersey. The 
losses sustained by these two compa- 
nies in the San Francisco disaster, com- 
ing just at a period when they were 
getting well established, impelled their 
owners to reinsure, the business being 
taken over by the discriminating Na- 
tional Fire of Hartford. 

United Insurance Co. 

Wide interest has been taken in the 
launching of this institution, whose 
management proposes a capital of ten 
millions and a surplus of forty millions 
of dollars. As told to the Eastern Un- 
derwriter the present corporation is in- 
tended merely as a holding company for 
independent institutions to be formed 
later. Each of these organizations is to 
have separate capital and surplus and 
be under expert management. Thus the 
fire company will have for president and 
directing force, Ferris E. Shaw, who 
will also be a vice-president of the par- 
ent corporation. In like manner the 
life, casualty and the marine companies 
will each be under trained managers, 
who will have sole charge, under cer- 
tin broad stipulations of the operations 
of the separate companies, and will be 
held to strict accountability for the 
results attained by their respective in- 
stitutions. 

The fire company will be conducted 
with due regard for the rights of its 
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local agents, and the rules of governing 
organizations. It will be a tariff office 
in the strictest sense of the term. 





SOME HOME OFFICE’ FIGURES. 





How the Well Managed Rossia Insur- 
ance Company of St. Petersburg 
Fared Last Year. 





In every department of its activity 
the Rossia Insurance Company of St. 
Petersburg, made substantial gains dur- 
ing the past year, continuing in this 
respect the record enjoyed virtually 
since its organization in 1881. 

The home office statement for 1908, 
just issued presents these satisfactory 
aggregates: Assets, $38,751,354; gov- 
ernment and railway securities, muni- 
c'pal bonds, etc.,$13,963,778; real estate 
house property unencumbered, $12,312,- 
270; first mortgages on real estate, $2,- 
282,710; loans on policies issued by the 
Company’s life insurance department, 


$4,692,757; other assets, $3,080,153; 
capital, $2,120,000; .premium reserve 
funds, $29,522,326; reserve for claims 


ir. suspense, $1,991,601; special reserve 
fund, $512,529; profit, $352,056. 

Compared with the returns of 1907 
the above figures show a gain of $1,- 
504,096 in assets and of $1,249,688, in 
reserve, the latter item evidencing the 
expansion of the company’s business 
during the past twelve months. 

Strong in its home country the Rossia 
is deservedly popular here, a fact easily 
understood in the light of the policy it 
pursues under the direction of C, F. 
Sturhahn, its United States manager. 





Large Section of West Park, 
Burned. 


N. J, 





A dozen or more houses and shops 
in the village of West Park, N. J., were 
destroyed by fire early in the month. 
The loss is figured at $40,000. 

This fire ends the bitter history of 
the West Park Hotel. Several years 
ago the site was a sand waste owned 
by John Kamelhor, who started a land 
boom for working people. One hun- 
dred and fifty houses were erected, in 
cluding several stores and the big hotel. 
This latter had a spacious dance hall, 
garden, boat landing on the Passaic 
River, bathing pavillion and other fa- 
cilities for amusement. But Kamelhor 
employed only non-union labor, which 
resulted in a boycott of his houses, his 
stores, his hotel and of his amusement 
park. In two years he was penniless. 
Then one morning his wife found him 
dead in the attic, hanging from tae raf- 
ters. 





Crum & Forster Team Victorious. 





To the score of four to nothing the 
baseball team of the Crum and Forster 
agency, New York, trounced that made 
up of employees of the Philadelpaia 
agency of J. E. Hyneman, on Saturday 
last. The game was placed at one of 
the Quaker City suburbs, and was wit- 
nessed by a crowd of enthusiastic par- 
tisans. In revenge for their defeat the 
Philadelphians gave their visitors an 
automobile trip through Fairmount 
Park, later entertaining taem at a ban- 
quet at the Hotel Majestic. “Jake” 
Hyneman has long been famous as a 
clever insurance agent. The New 
Yorkers now vote him a thorough sport 
and genial gentleman, even though his 
employees can’t play baseball. 





Stamp Clerk at Schenectady, N. Y. 





Edgar F. Yantz, recently connected 
with the Albany Board of Underwriters 
as inspector, has been promoted to the 
position of stamp clerk at Schenectady, 
N. Y. T. C. Alexander succeeds him in 
the Alvbany office. 

June 17-18 are the dates and Birming- 
ham the place for the 1909 meeting of 
- Alabama Fire Underwriters Associa- 

n. 





COMPETITION IN THE WEST. 





Growing Disregard for Following Sane 
Business Practices—Managers Un- 
easy. 





There is a growing feeling of unrest | 
in the West, a great tendency seen to 
break down the bars, a desire to get} 


business without observing the aud 


ciples of conservatism. 

Men who are serving on Western | 
Union committees that bring them in 
touch with actual competitive condi- 
tions view with alarm the greed of com- 
panies and their suspicion of their as- 
sociates. It is becoming more difficult 
to hold companies in line. In the West 
the margin of profit so far this year is 
small, and many companies find their 
figures on the wrong side. In the effort 
to hold up premiums, practices are he- 
ing resorted to that are not in accord 
with sane judgment. 

There is a decline in premium re 
ceipts. Manufacturers are not running 
at full blast nor are merchants pur- 
chasing large amounts of foods, not 
knowing how the tariff or other condi- 
tions will affect prices. The scramble 
for business is accentuated by more 
companies being in the field, all desir- 
ous of getting their share of premiums. 





Insurance on Burned Plant at Carlisle, 
Pennsylvania. 





Insurance aggregating $68,500, and 
divided among the following companies 
—Home, $18,000; Aetna, $12,500; Con- 
tinental, $7,500; Germania, $7,500; New 
Hampshire, $7,500; New York Under 
writers Agency, $7,500; Farmers, $3,- 
000; Norwich Union, $1,500; Lebanon 
Mutual, $2,500—is carried by the Frog, 
Switch and Manufacturing Company, 
whose plant at Carlisle, Pa., was de- 
stroyed ‘by fire some days ago. 





Very sensible was the action of the 
Wisconsin Assembly in passing over 
Governor Davidson's veto, the bill seek- 
ing to prevent policyholders being forc- 
ed out of mutual insurance companies 
that had accumulated substantial sur- 
pluses, through the refusal of their man- 
agement to renew policies. Mutual in- 
surance history records several in- 
atances where this species of robbery 
was indulged in. 
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PINE AND WILLIAM $7S., NEW YORK CITY 


PHENIX 
INSURANCE 
COMPANY 
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Northern Assurance Co., ita. 
OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 


Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 
Net Surplus in U. S...... $1, 725,639 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 











For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - - $1,000,000.00 
Cash Assets - - - $4,395,625.89 
Cash Surplus to Policy 
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The real —_—- of an insurance company is in the con- 
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R. EMORY WARFIELD, President 
JOSEPH McCORD. Vice-Pres. and Sec’y 
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CAUSE AND PREVENTION 


OF 





NATIONAL FIRE WASTE. 
Summary of a Well Considered Address 
Upon the Subject Before Richmond 


Business Men by Frank Lock, 





(Continued from last week.) 





existence. In tne popular sense we ap- 
ply the term waste or extravagance to 
things and transactions which simply 
involve a transfer of values from one 


condition to another, or from one per- 
son to another. For instance, a young 
man may come into an estate which 
has been laboriously accumulated by 
his ancestors, and it may be said of 
him that tarough dissipation and ex- 
travagance he has “wasted” his patri- 
mony in a few years. This does not 
mean that values as such have disap- 
peared, but that they have passed in 
other shapes to other hands. The rail- 
road stocks and bonds stand in other 
names, the home and lands are occupied 
by another owner; the heir is penniless, 
but the property abides; the act of the 
wasteful owner does not annihilate 
values, therefore this is not “waste” as 
we define it. If, aowever, that sam> 
home be reduced to ashes, it is obvious 
that all the raw material is gone to 
gether with all the skill and labor which 
were necessary to turn that raw ma- 
terial into an abode, filling it with cost- 
ly necessities and luxuries. Such mus: 
be defined as an absolute loss of tan- 
gible value and waste as we define it. 
The popular mind frequently erroneous- 
ly imagines the exchange of values 
from one form or from one person to 
another to be loss or waste, while fail- 
ing *o discern that what is actually con- 
verted into gas and ashes is lost, false- 
ly assuming that indemnity to the in- 
dividual by fire insurance nullifies the 
actual loss. 
+ *~ * 
Cost of Fire Waste. 

Is fire waste inevitable and unpreven- 
table? If so, I am wasting your time 
this evening. If not, or if it can be ma- 
terially mitigated, let us endeavor to ap- 
preciate its importance, gather lessons 
by comparison, and see whether or not 
it is worth while to set ourselves seri- 
ously to curb the disastrous and appal- 
ling loss. I will, therefore, seek to bring 
home in a way which shall grip hold ot 
our intelligence. “What is the cost of 
this fire waste?” From our considera- 
tion I exclude forest fires and similar 
destruction, which does not pertain to 
things gathered by the labor of man. It 
is true the loss by forest fires is a huge 
item, but we leave it out of account. 

Coming to the pith of our subject, let 
me say that apart from forest fires, the 
fire waste in the United States for 1908 
by direct combustion was. .$215,000,000 
The United States Geologi- 

cal Survey Department 

has further computed the 
annual cost of mainte 
nance of Fire Department 
FOE ee Eee Her toe We 49,000,000 
works chargeable to fire 
service, as distinct from 
domestic service at...... 
The equipment of private 
lant with private fire pro- 
feetion at, per annum.... 
The payment of insurance 
premiums by the public in 
excess of losses paid, 
but ineluding expense of 

146,000,000 


29,000,000 


18,000,000 


the business at.......... 


Total loss direct and indi- 

TOGt pig ch duns peh kboi ae aes $457,000,000 

This brings out the amazing result for 
the year 1907 of $215,000,000 direct fire 
loss, and $242,000,000 indirect loss, all 
chargeable to the fire account. Is this 
sum important? It may be said that a 
larze part of this figure is not actually 
Wiped out, For instance, firemen are 


em) oyed, appliances are purchased, and 


so money is put into circulation in one 
way or another. True! but the point is 
that in addition to the direct fire waste, 
a vast amount of capital and energy is 
locked up to unproductive uses in the 
same manner as in a vast army or navy. 
The producing community is taxed to 
provide for this gigantic amount which 
is unproductive. 

* + & ~ 


Or take again what are termed “Con-~ 


flagrations.” Conflagrations, with rare 
exceptions, are simply fires which have 
begun from small preventable causes in 
valuable property centers which by a 
conjunction of circumstances pass from 
immediate control. Is the cost of a con- 
flagration measured by the $200,000,- 
000 of property destroyed in Chicago, 
the $70,000,000 in Boston, the $40,000,- 
000 in Baltimore, the $350,000,000 in San 
Francisco, not to mention many others? 
The immediate effect of a conflagration 
upon a city is like the smashing blow of 
a sandbag upon the head of a man. It 
is paralyzing for the time being. Every 
nerve center of a city is effected, so 
that those who pass through the expe 
rience realize in a bitter way how awful 
is such a calamity, which ought only to 
be faced if it be indeed true that there 
is no escape from such a contingency. 
Conflagrations can be prevented, there 
fore, they should be prevented. 


Nor is the limit of damage to be 
found alone in the staggering blow to 
the immediate community. The dislo- 
cation of the money market brought 
about by the necessity of swiftly pour- 
ing some $300,000,000, withdrawn from 
many channels into San Francisco after 
its conflagration in 1906 was a very im- 
portant factor indeed among those 
bringing about the financial crisis of 
the early part of 1907, with its wide 
swept paralysis over the United States. 

Conflagrations in smaller cities, such 
as Galveston, Jacksonville, Wilmington, 
Waterbury, Paterson, Chelsea, punish 
those cities relatively as much as the 
larger devastations in Chicago, Boston 
and Baltimore. There is noting inhe- 
rent to the conditions in Richmond or 
Norfolk, for instance, why like causes 
may not produce like effects at any 
moment. Yet those causes are in the 
main preventable, and should therefore 
be prevented. 

t = * - 


Causes of Fire Waste. 

What has heretofore been said has 
‘borne’ upon th2 definition and cost of 
Fire Waste. I now speak more par- 
ticularly of its “causes.” It would seem 
evident that what produces such a ter- 
rible destruction of material values, aa 
well as danger to life and limb, could 
not have been tolerated and allowed 
to reach its present proportions without 
certain defined reasons which have been 
to a certain extent an offset to the loss. 
The careless, happy-go-lucky, go-ahead 
temperament of a young nation develop- 
ing enormous natural resources is in 
evidence all along the line. People think 
and act like a young heir suddenly 
thrown into an inheritance which seems 
inexhaustible, and who plunges accord- 
ingly, but as a day of reckoning comes 
to such, so inevitably must be the case 
in this country unless a curb is put 
upon the utter recklessness which 
marks the treatment of destructible 
values in our cities and factories. 

The mind naturally turns to other 
civilized countries to inquire, “What is 
their record?” And we find that the six 
main European countries have a direct 
per capita fire loss of 33c. per annum, 
while the United States has a direct 
per capita loss of $3. 

+ s s ” 

My observation of some forty years 
in different countries of the world is 
that the insurance fire loss always 
bears about a certain fixed ratio to the 
amount of premium, which ratio was 
about the same when I was a boy as 
it is to-day, and is about the same in 
the countries where the average prem- 
ium rate is $3 a thousand as it is in 
this country where the average rate is 


$12.50 a thousand. Follow this clue, 
and you will see that if the causes 
which produce fire be removed, every- 
thing will proportionately drop. Yow 
taxable values will not be consumed, 
your fire department and water supply 
expenditure will be on a reduced scale, 
your rates of premium will automatic- 
ally descend, your trade and industry 
will not be jarred and dislocated. 
Preventive Measure. 

Having attempted to diagnose the 
disease and its ravages, it should seem 
a comparatively easy matter to indi- 
cate remedies. Yet the disease is deep- 
seated, and we cannot expect in this 
present generation to see a radical rem- 
edy. As a matter of comparatively slow 
growth the public conscience and in- 
telligence will become awakened and 
improvements will be brougat about. 
There is that which can be immediately 
accomplished; there is that which will 
be spread over the course of many 
years. 

And first, it may be inquired “Do you 
really want the prevention of Fire 
Waste?” This is open to doubt, strange 
as it may seem. In the abstract all 
will be agreed; but inthe concrete it 
is open to question. Present methods 
are free and easy, individuals are not 
interfered with, the cheapest, the flimsi- 
est, the quickest are what men eagerly 
turn to, and the moment you raise the 
question of Fire Waste you have to in- 
terfere with these elements. 

Is it right that the liberty of tae in- 
dividual should be curtailed, or that the 
community should insist that to secure 
a given end a greater expenditure of 
time and money must be made by the 
individual? All civilized countries prac- 
tically have taken the ground that 
where the liberty of the individual in- 
terferes with the welfare and safety of 
the community, it is right to restrict the 
individual, and where, as in the case 
of the fire hazard, it is utterly impos- 
sible to set any bounds to the damage 
which may be wrought to either prop- 
erty or life where one building is ex- 
posed by another, it would seem emi- 
nently proper that wise and safe re- 
strictions should be cast around erection 
of buildings, and the processes which 
are carried on within them; that is, if 
restriction of anything is ever to be 
used under any circumstances. In 
France this principle is so well discera- 
ed and acted upon that all parties are 
responsible to the other for the damage 
caused by fire loss. For instance, if the 
landlord has given to the tenant a de- 
fective building, fire resulting as a con- 
sequence, the landlord is responsible to 
the tenant to indemnify him for his 
loss. If the tenant by what he care- 
lessly does in the building causes dam- 
age to it, he must indemnify his land 
lord as well as the other occupants of 
the same building who may suffer. If 
the landlord or tenant prove responsible 
for fire which causes damage to adja- 
cent premises they are rezponsible to 


their neighbors for such damage. All 
this is embodied in what is known as 
the “Code Napoleon,” which is law in 
France and Belgium. The underlying 
principle of responsibility for the actioa 
of the individual is one which is recog- 
nized even in this country in countless 
ways. Yet in the present temper of the 
public to attempt to hold a careless man 
responsible for damage to others caus- 
ed by fire from his premises would be 
thought preposterous. 
- = > 

Mr. Lock’s suggestions for the preven- 
tion of fire waste were divided into four 
heads: 

1.—“Public Education upon the Caus- 
es of Fire Waste and Sentiment in Re 
spect Thereto Including Insurance and 
Kindred Topics.” 

2.—“The Adoption of Proper Building 
Codes with State and Municipal Regu 
lation of Explosives, Inflammables, and 
Dangerous Processes.” 

3.—“The Appointment of Fire Mar- 
shals with Adequate Forces and with 
Police Powers.” 

4—‘“Of Fire Departments, Water Sup 
plies, Protective and Preventive De 
vices.” 

Each of the subdivisions were careful- 
ly explained by Mr. Lock, his final con- 
clusions in their summary being as fol- 
lows: 

First: That the fire waste as defined 
from direct and indirect causes is enor- 
mous and a heavy drain upon National 
prosperity. 

Second: That this waste can in large 
measure be prevented by intelligent ef- 
fort directed to this result. 

Third: That it is the duty of every 
owner of destructible properties to use 
all proper endeavors to minimize the 
fire waste, in aid of which purpose many 
organizations especially devised to that 
end stand ready to freely give their ad- 
vice and co-operation. 





The aggregate fire loss suffered by 
the city of Newburgh, N. Y., during the 
past year was but $17,000 
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CASUALTY AND 





SURETY HAPPENINGS _ 





WILL SELL ITS OWN STOCK. 





Future Shares of Consolidated Casualty 
Company to be Disposed of by Man- 





agement. 
All stock of the Consolidated Cas- 
ualty Company of Chicago, will here- 


after be sold by the Company itself, 
pieviously existing contracts for sale of 
shares having been cancelled on May 
99 

O. L. Van Laningham, who contracted 
for the sale of stock of the Company, 
has severed all connection therewith 
on that date, having completed his con- 
tract to extent of securing license and 
having other interests which required 
his attention. 

Ira A. Manning, who also had a con- 
tract to dispose of the stock, surrender- 
ed his agreement and becomes Eastern 
manager of the company on a salary 
basis. 

The new arrangement will enable the 
Consolidated to control the expense for 
placing stock and it will therefore be 


able to show very small organization 
disbursements when the company is 
completed. In statements which have 


heretofore appeared regarding the insti- 
tution’s expense of organization, no 
credit has been given for commissions 
paid on stock not yet issued but sub- 
scribed for, and no allowance was made 
for expense of organization, such as 
rents, supplies, telephones, telegrams, 
salary, etc., which were all paid out of 
the amount listed by examiner as com- 
missions. 

Out of the amount charged to commis- 
sions was also paid all expenses for 
agency organizauons in sixteen States 
and the cost of reservation of business 
now amounting to over $300,000. 





SEE A STILL GREATER FUTURE. 
Members of the New York Board of 
Burglary Underwriters Dine 
and Talk Shop. 





evening last the New 
York Board of Burglary Underwriters 
sidestepped from the serious side of 
the daily insurance problems they have 
under consideration, and devoted the 
time to good-fellowship, in order that 
each member might get a glimpse otf 
the other through glasses, other than 
those of strict business. The “parade 
ground,” on which this inspection took 
place was ‘Moquin’s, and the glasses 
through which they examined each 
other were furnished by the proprietor 
of that famous hostelry. 

In order that none might hide them- 
selves at the dinner, the committee of 


On Saturday 


arrangements made it obligatory that 
each “feaster” make a speech “from 
his feet” of not more than one and 


one half minutes duration. Regardless 
of any other consideration, this was a 
pretty hard limitation to put upon an 
insurance man, but all of the company 
representatives present, responded in a 
manner that proved tne idea a good one 

While good cheer was the key-note 
of the dinner, the serious side of the 
matter was not overlooked. President 
Edwin B. Quackenbush acted as toast- 
master and managed to alternate the 
trend of the dinner from frivolity to 
seriousness and back again, as the real 
success of the gathering and the indi- 
vidual pleasure of each guest seemed to 
warrant. 

In addition to the one and one half 
minute “rounds,” several speeches were 
made of a strictly business and serious 
trend. Norman R. Moray, of the Amer- 
ican Bonding Company, pointed out the 
fact that no branch of insurance had 
made such conservative yet material 


growth as had that of the burglary de- 


partment; that only five years ago a 
gathering of burglary underwriters was 
held in that identical place, in an im- 
promptu manner, at which time the 
total annual premium receipts were only 
a few hundred thousand dollars. Mr. 
Moray stated further that in their en- 
thusiasm they prophesied a great future 
for this branch of the business, but 
that none of them, even in his most 
sanguine prophesies, had expected it, 
in so short a time—the companies this 
year writing premiums in excess of two 
and one half millions of dollars—and 
that five years hence the growth of 
this branch of the business would be 
in an even greater degree. Mr. 
Moray, and later Nelson D. Sterling, 
of the Aetna Indemnity Company, also 
pointed out the great responsibility im- 
posed upon the New York Board of 
Burglary Underwriters in continuing 
and upbuilding from the firm founda- 
tion, upon which this branch of busi- 
ness has already been established. 

These speeches were very opportune- 
ly followed by one delivered in an en- 
tertaining and instructive manner by P. 
W. Koch, of the Empire State Surety 
Company. Mr. Koch explained how this 
great branch of the insurance could be 
injured by new and inexperienced com- 
panies, coming into the field and dis- 
organizing the business; and that the 
managers forming the New York Board 
of Burglary Underwriters, with their ex- 
perience in the department stood ready 
to give the benefit of this knowledge to 
any new company which was willing to 
join and sustain the Conference, in its 
desire for safe and proper underwriting 
methods. . 

Lawrence F. Smith, who is popularly 
referred to as the “Grandfather” of tne 
burglary business, gave an interesting 
account of some of his early experiences 
in the line, and his sincere belief in the 
success of the organization, and the 
ultimate benefits which it would un- 
questionably bring to the business in 
general. 

The dinner in every way was a big 
success, for wnhich all were hearty in 
giving credit to Norman R. Moray, 
chairman of the Dinner Committee, and 
his able colleagues, Lawrence F. Smith 
and William C. Mulvey, treasurer of 
the Local Board. 





OFFER SUBSTITUTE MEASURE. 





Accident Underwriters Offer Model Law 
Bill for Standardizing Accident 
and Health Policies. 





As an offset to the measure recently 
drawn up by Insurance Commissioner 
Lermit of Ohio, Messrs. William Bro 
Smith of the Travelers; President H. 
G. B. Alexander of the Continental 
and President George F. Seward of the 
Fidelity and Casualty, a committee rep- 
resenting the casualty men, have drawn 
up a bill for the standardizing of per- 
sonal accident and health insuranc. 
policies. The matter was discussed at 
length at a joint gathering of the com- 
mittee on fidelity and surety companies 
and on uniform accident and health 
policies, and the underwriters, at a two 
day’s session at the Hotel Manhattan, 
New York City, the forepart of the pre- 
sent week. 





PROMOTING IN GEORGIA. 


Eouitable Casualty Company Now in 
Process of Formation—Will be Well 
Backed. 

Interests prominent at Atlanta are be- 
hind the Equitable Casualty Company, 
now forming at Atlanta. The intended 
corporation, which the “Insurance Her- 
ald’’ says may be organized under the 
laws of Alabama, is to have a capital 
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“A WORD TO THE WISE IS SUFFICIENT” 


Be the first in your territory to send for particulars of 
our NEW profit sharing bonds. Sold by insurance agents. 


THE CENTRAL AGENCY 
Syracuse, N. Y. 
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AND SURETY COMPANY 


SCRANTON, PENNA. 


Home Office, -- 516 Spruce St. 





L, A. WATRES, President JOS. A.SINN, Mgr. Surety Dept. J.H. LAW, Secretary 


Capital and Surplus over $1,000,000. 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS, 
NEW YORK OFFICE; 84 William St. 











NOW ORCANIZINC 


Enterprise Accident & Casualty Insurance Co. 
Home Office, Land Title Bldg., PHILA., PA. 
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ROBERT J. HILLAS, Vice President and Sec, 
FRANK E. LAW, 2nd Asst. Secretary 


THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 


SET TE AOE PR eo PET $ 8,649,885.66 
Capital and Surplus................ 3,011,834.00 
Losses paid to January 1, 1909. 29,195,835.85 


This Company grants insurance as follows: 
Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 


Plate Glass, Steam Builer, Fly Wheel, Employers. Public, Teams, Workmen’s 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


Liability 


pacoieed OFFICERS...... 
GEORGE F. SEWARD, President 
HENRY CROSSLEY, Asst. Secretary 
GEOBGE W. ALLEN, 3rd Asst. Secretary 











THE PIONEER IN ITS LINE 


ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—INSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 
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of $500,000, with a surplus of $375,000. 

It is planned to write personal acci- 
dent, automobile liability, automobiie 
bail bonds, bank deposit, burglary, com- 
mon carriers’ liability, contract, bonds, 
credit, druggists liability, dentists lia- 
bility, elevator, employers liability, 
fidelity bonds, fly-wheel, general liabil- 
ity, health, judicial bonds, landlords lia- 
bility, plate glass, physicians liability, 
public liability, team, surety bonds and 
steam boiler insurance. 

“The board of organization of the new 
company is considered particularly 
strong, and is headed by John S. Cand- 
ler, chairman. Judge Candler is an ex- 
associate justice of the Georgia Su- 
preme Court. Shepherd Bryan, the well 
known insurance attorney of Atlanta, in 
the general counsel for the proposed 
company, and the Central Bank and 
Trust Corporation has been named as 
trustee for the funds. The secretary of 


the board of organization is F. W. 
Cavanagh, who is president of the 
Georgia Underwriters Company, and 


who will 
stock. 

“The other members of the board of 
directors include: J. J. Disosway, presi- 
dent of the Cotton States Belting & 
Supply Co. of Atlanta; Joseph D. 
Rhodes, of A. G. Rhodes & Son, . At- 
lanta; Thomas W. Martin, of Tyson, 
Wilson & Martin, attorneys at law, 
Montgomery, Ala.; J. W. Fielder, of 
Fielder & Allen, furniture and offce 
supplies, Atlanta; Thomas J. Lyon, sec- 
retary and treasurer Byrd Printing Co., 
Atlanta; John S. Hurt, M. D., Atlanta; 
St. Elmo Massengale, of Massengale 
Advertising Agency, Atlanta; Hon. Rob- 
ert W. Bingham, ex-mayor, Louisville, 
Ky., director, Dennis Long Co., cast 
iron pipe; B. F, Avery &.Sons, plow 
manufacturers, and Danville Water 
Company.” 


handle the placing of the 





SIGNS WITH NORTH AMERICAN. 





William Sale For Many Years With 
Pacific Mutual Makes New 
Connection. 





Secretary A. E. Forrest of the North 
American Accident Co. of Chicago has 
appointed William Sale, for the past 20 
years with the Pacific Mutual, operat- 
ing principally in the Eastern territory, 
as Manager in the Commercial Depart- 
ment of ais company. Mr. Sale will 
make his headquarters at the home of- 
fice in Chicago but his work will extend 
practically throughout the entire terri- 
tory covered. 

It is the purpose of Mr. Sale to con- 
centrate his effort for a time in secur- 
ing strong representation in a few of 
the larger cities where the Company's 
present business is deemed inadequate. 


STRONG DIRECTORATE. 





Consolidated Casualty Company Has 
Counsel of Many Prominent Suc- 
cessful Business Men. 





The Consolidated Casualty Company 
of Chicago has applied for admission to 
several of the Western and Southern 
States and will develop its business in 
territory decided upon in a conservative 
manner. 

That the company has secured a 
strong directorate is shown by th2 fol- 
lowing: 

Scott C. Bone, publisher, Washing- 
ion “Herald,” Washington, D. C.; M. 
H. Boutelle, lawyer and traction official, 
Minneapolis, Minn.; C. E. Bowman, 
capitalist, Champaign, Ill; C. H. Bur- 
ras, secretary Consolidated Casualty; 
Ralph E. Dougherty, merchant, Wash- 
ngton, Iowa; E. A. Duff, capitalist, 
Nebraska City, Neb.; W. G. Duncan, 

resident W. G. Duncan Coal Co., Lu- 
erne, Ky.; Culpepper Exum, banker 

nd capitalist, Birmingham, Ala.; Wm. 

\. Field, general superintendent Illi- 
nois Steel Co., South Chicago, Ill.; Mit- 

ell D. Follansbee, Follansbee, McCon- 

cll & Follansbee, attorneys, Chicago; 
Ernest E. Hart, president First Na- 


tional Bank, Council Bluffs, Ia.; H. W. 








Huttig, Huttig Manufacturing Co., lum- 
ber, Muscatine, Ia.; Thomas Kearns, 
banker and capitalist, Salt Lake City, 
Utah; John L. Kennedy, vice-president 
Brandeis Bank, Omaha, Neb.; Frank 
Knox, president National Bank of the 
Republic, Salt Lake City, Utah; F. L. 
Maytag, banker and manufacturer, New- 
ton, Ia.; W. H. Moses, president W. 
B. Moses & Sons, furniture manufac- 
turers, Washington, D. C.; Robert 
Muir, banker and capitalist, Mount Car- 
mel, Pa.; John R. Mulvane, president 
Bank of Topeka, Topeka, Kan.; A. H. 
Nevius, Friend Paper Co., West Car- 
rollton, O.; Herman P. H. Oehlrich 
president Commercial Bank, Columbus, 
Neb.; Ransom E. Olds, president Capi- 
tal National Bank, president Reo Motor 
Co., Lansing, Mich.; David C. Owen, 
postmaster, Milwaukee, Wis.; James H. 
Peabody, ex-governor of Colorado, Den- 
ver, Colo.; J. S. Rice, president Union 
Bank & Trust Co., Houston, Tex.; F. 
Schas, president Continental Savings 
Bank, Memphis, Tenn.; A. J. Stein, 
banker and owner of tannery, Vance- 
burg, Ky.; Emil Teitgen, vice-president 
The National Bank, Manitowoc, Wis.; 
Cullen E. Thomas, lawyer, Dallas, Tex.; 
M. L. Turner, president Western Na- 
tional Bank, Oklahoma City, Okla.; M. 
J. Wade, member Democratic National 
Committee, former member Congress, 
Iowa City, Ia.; P. T. Walsh, general 
contractor, Davenport, Ia.; Robert B. 
Armstrong, president Consolidated 
Casualty, former assistant secretary of 
the treasury. 





ANOMALIES OF LAW. 





Peculiar Features of Ohio Statute Re- 
vealed Through Licensing of Non- 
State Casualty Co. 





The licensing of the Colonial Casu- 
alty company of Huntington, W. Va., 
to write health and accident insurance 
in Ohio, with George W. Mickle of 
Pomeroy as general agent, reveals some 
anomalies of the Ohio law. governing | 


the admission of casualty companies to | 


the State. The Colonial Casualty Com- 
pany began business Nov. 1, 1906, with 
an authorized and paid-in capital 
$100,000. Subsequently, when severa! 


of | 
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Are not representing 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY oF NEW YORK 


or Casualty business 
Agency connection 


another like Company 








PAYNE & RAMSEY 


Inc. 


NEW YORK CITY OFFICE 
1 LIBERTY STREET 


General Agents 


United States Casualty Company 








The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


Capital . 
Total Assets, ‘Apeit 1. 1909 
Surplus (Policyhoiders) 


$500,000 
$1,427,564 
$714,598 


AFE 
S UPER P oricies 
XTlePACTORY 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 








| Pefeved 


af New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presidem. 
290-292 Broadway, New York 


of the states enacted legislation provid- | 
ing for a minimum capital of $200,000 | 


for such companies, before they could 


be admitted to the several states, it| 


increased its authorized capital to $200,- 
000 and the paid-in capital to $150,000 


Then it applied for license in Ohio, and | 
was refused, as the Ohio law does not | 
licensing of a company | 


permit the 
whose full authorized capital is not paid 


in, though the Ohio minimum require- | 
ment of capital stock is only $100,000. 


So, to meet the new situation, tae Col- 
onial company decreased 


paid in, applied again for licens? ia 
Ohio, and has been admitted. Now, 
there is nothing in the Ohio law to pre 
vent the company again increasing its 
authorized capital to $200,000. It can 
do this, even though it does not increase 


the amount of its paid-up capital, with- 


out subjecting itself to the possibility 
of losing its license in the State. 


These are some of the anomalies 
which Judge Lemert, the superintendent 
of insurance, will try to have the legis 
lature correct at its next session, if the 
new political administration does not 
cause his removal in advance of the ex- 
piration of his term of office. 





WITHDRAWS FROM MISSOURI. 





Philadelphia Casualty Reinsures Busi- 
ness in That State With New Am- 
sterdam Casualty. 





Owing to the interpretation 
upon the Missouri suicide law by the 
courts, namely that an accident policy 
covers suicide, the Philadelphia Casu- 
alty Company has decided to witadraw 
from the State. With this end in view, 
the company has reinsured its personai 
accident business in ‘Missouri with the 
New Amsterdam Casualty Company. 


placed 


its capital | 
stock to $150,000, the amount actually | 








CUNNINGHAM & CO. 


1 LIBERTY ST. 

New York City 
GENERAL AGENTS 
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Department of 
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Health Policies issued 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 
Chartered 1874 


AACCIDENT PO LI CIES 


OF ‘THE MOST APPROVED FORMS 
WINSLOW, 
5. WM. BURTON, Sec 
RELIABLE AND ENERGETIC 


President 
ALONZO G. Broo 
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Richmond Ins. Co. of New York 














sas ce  . coeetandnee ss $285,228.70 Surplus to Policyholders. . .. . .$246,042.94 
JOHN E. KING, GENERAL AGENT, 
| 35 WILLIAM STREET, NEW YORK 
Will Prepare Surety Loss Classification. the proper loss reserves under tie vari- 
ous classes should be. 
The special committee on surety, of ; 
the National Convention of Insurance Embezziements in April. 
Commissioners, says the “Journal a According to the returns carefully 
Commerce and Commercial Bulletin,” collated by the Fidelity and Casualty 


met on Monday at tae Hotel Manhattan 
and considered a plan for the clasaifi- 
cation of fidelity and surety losses. It 
was decided to recommend to the com- 
mittee on blanks that a special section 
for fidelity and surety losses be in 
corporated in the annual statement 
blank. This it was agreed would divide 
the losses into twelve classes and the 
experience thus given could ultimately 
be used as a basis for determining what 


embezzlements of the 
April amounted to $706, 


Company, the 
country during 


711, divided as follows: 

Banks and trust companies .... $60,254 
Beneficial associations 2,405 
Public service ...... 86,950 
General business ; 140,312 
Insurance companies 2,279 
COG SHEE «ok cd aee cc 90,555 
Transportation companies : 5,251 
SRUUOGEIND ccc ckcccsvevncee 318,705 
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NORTH RIVER INSURANCE CO BUILDING 
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Empire City Fire Ins. Co., Inc. 1850..... $566,779 
Nassau Fire Ins. Co., Inc. "1852 

Peter Cooper Fire Ins. Co., Inc, 1854..... 431,906 
National Lumber Ins, Co. "Inc. 1905..... 355,801 

(Writing Woodworkers and Lumber dg 
United States Fire Ins. Co., Inc. 1824.,.. 500,016 
Dutchess Fire Ins. Co., Inc. a 533,362 
(Where not locally represented) 


THE NORTH RIVER 


INSURANCE CO. 
OF NEW YORK 


95-97-99 William Street, N. Y. City 
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HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 


Charles W. Kennedy 


desires to announce that 
he has removed the office of. 


The Borough Brokerage Co. 





from 
it Will Help Your Canvassing 138 Montague Street 
To Be Able To Offer Policy Contracts Brooklyn 
Up-to-the-Future, Participating or to 


Non-Participating, Annual or, De- 
ferred Dividends, Lower Rates. 
Values Based Upon The Full Reserve. 
Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg. 


DETROIT, MICH. 


116 Nassau Street 
New York City 


Room 716, Morton Building 


where he will be in position 
to serve the best interests 
of his clients in the future 
as he has in the past. 











THE NEW DEPARTURE FIRE ENGINE 
DISTINCTLY NOT A CARBONIC 


A REAL FIRE KILLER 
Positively Cannot Explode Nor Freeze 
Absolute Death To Fire 
A Demonstration Will Convince 


WALTER R. JOHNSTON MFG. CO. 
2-4 STONE STREET - - NEW YORK CITY 














Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SEC >URITY 


The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 


LIBERAL CONTRACTS 


W. H. GREGORY, President 











a -) 





Without 
EXTRA 
=) Charge 
©? by all 
Insurance 
- Companies 
Within 
Twenty- 
five States 


F. P. Gasoline Gas Machi 
FIRE PROOF accline Oo aching NOOE PROGF 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total loss attributable to them direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 
107 Springfield Ave., Newark, N. J. 
OR 


THE INCANDESCENT LIGHT & STOVE CO., 


Permitted 














Paid up Capital $1,500,000 426 E. Pearl St., Cincinnati, — 


























